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Key Partners

- MHBecTopbr no
ppaHwWm3e

- TTocTaswmkm
3NEeKTPOHUKM

- ApeHpoaartenu
nomelleHum

- PeknamHere
areHTCcTBa

- lkonbr

- [leTckue LeHTpbI

&y Activities

- PazpaboTka y4ebHbIx
nsaHos

- TTposeaeHue
3aHATUU

- OpraHusaums
y4YebHbIX nomelleHUI
- TTpoussoacTeO
Aetaneu ans poboTos

Key Resources

- YyebHble nnaHbI
- DNEeKTPOHWUKa no
AOCTYMHBIM LieHaM
- KomaHaa
npenoaasartenen

- CobcTBEHHOE
NpOU3BOACTBO

EHA;%; Value Propositions

O6pasoeaTenbHbre
Kypcbl
po6oToTexHUKU U
NporpammumpoBaHus

Q Customer
Relationships
- TTepcoHanbHas
noAaAepxKa

WChannels

- SMM

- UHTepHeT camt
- Lkoner

- Fopoackue
NpasaHUKM

Customer Segments

- Pogutenu peteu ot
5 no 14 ner

(72/////7

Hanoru

Cost Structure

ApeHaa v obcnyxusaHue nomelleHUi
3apnnarta npenoaasarensm
3akynka obopyaosaHUs

Revenue Streams
s

- Tlpoaaxa gpaHLwmn3bI
- TTpoaaxa exemecauyHbIX aboHemeHTOB
- TTpoaaxa poboToTexHUYecKux Habopos




broaxeTt

Pacxogapbl Hoxonpl (1 mec) Hoxoppbl (onT.)
Ha oTKkpbiTHe 385000 p - -
156 000 p 118 000 p 354 000 p

E)xemMecsyHble

UToro 541 000 p 118 000 p 354 000 p



Cnacnoo 3a BHumMmaHue!



