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1. BBegeHue B
MAPKETUHI



EC | Pa3M4Hble onpeaeneHmns
wemes | MaA p KeTUHIa

KnumuH A.N.

®. Kotnep (cTp. 34)

= MapKeTuHIr — couunanbHbIN 1 yrpaBneHYeCcKnin NpoLecc, C
NMOMOLLbIO KOTOPOro OTAENbHbIE N1UA U rpynnbl N1y
YOOBNIETBOPSAIOT CBOWN HYXAbl 1 MOTPEOHOCTM NOCPEACTBOM
CO3/aHnNs TOBApOB U NOTPeObUTENbCKMX LIEHHOCTEN U
B3aMMOOBMEeHa UMM.

XK.-)K. JlambeH (cTp. 36)

= MapKeTuHr — 3T0 coumasbHbIM NPOLIECC, HANPaBIEHHbINA Ha
YZAOBNETBOPEHME MOTPEOHOCTEN M XKENAHUN UHANBUOB U
OpraHu3aumn NoCpeacTBOM Co3AaHus cBO6OAHOro
KOHKYPEHTHOro ObMeHa TOBapOB M YCIyr, (POPMUPYIOLLINX
LIEHHOCTb A1 NOoKynaTens.

n Pauc, Oxek Tpayt (c. 5)

= MapKeTuHr — 3T0 BOWHa, B KOTOPOW KOHKYPEHT ABNSETCS
BALLKM NPOTUBHMKOM, @ NMOKynaTesb — TEPPUTOPUEN,
NoANEXaLleN 3aBOEBAHMIO.



E@ Pa3nn4yHble onpeaeneHns
cmmare | MAPKETUHIA

and Commerce

KnumuH A.N.

®. Kotnep («MapkeTUHr-MmeHe)KMEHT»
cTp. 30

= MapKeTuHr — 310 NpubblbHOE
yAOBNETBOPEHME NMOTPEDBHOCTEN.

« [lo onpepeneHnio AMA: «MapKeTUHr — 3To
OopraHu3auMoHHas MYHKLUMS N COBOKYMHOCTb
NpoLEeCCoB CO34aHUA, NpoABMXEHUS U
NpeaoCcTaB/iEHNs LieHHOCTeN Ans
nokynatenen n ynpasieHus
B3aMMOOTHOLLEHWSAMU C HUMK C BbIrOAOW A1
OpraHm3auum U 3auHTEPECOBAHHbIX B HEW
nnuy [30]



E@ Pa3nn4yHble onpeaeneHns
cmmare | MAPKETUHIA

and Commerce

KnumuH A.N.

AMepUKaHCKass MapKeTUHroBas
accounaumsa (AMA) [TpeTtbsik, c. 11]

= MapkeTuHr npeacrasnseT cobou
npeanpuHUMaTesIbCKyI0 AeSTENbHOCTb,
CBSI3aHHYO C HarpaBJ/IeHUEM MOTOKa
TOBapoOB U YC1yr OT rpou3BoanTeNIS K
rMoKynaTte/sito nnn notTpeduTento



E@ Pa3nn4yHble onpeaeneHns
e | MAPKETUHIA

and Commerce

KnumuH A.N.

MHCTUTYT MapKeTUHra B AHIrMuu:

- YNpaBAAoLWMN NPOLIECC Pacrno3HaBaHUS,
OXNOAHUS U YOOBETBOPEHMS]
NoTpebHOCTEN KIMEHTOB NPUOLISIbHBLIM
obpazom.



E@ Pa3nn4yHble onpeaeneHns
e | MAPKETUHIA

and Commerce

KnumuH A.N.

BceMMpHaa MapKeTUHroBasa accouuaumns:

- CYyTb punocodpun bmusHeca, KoTopas
HanpaB/sieT NpoLecc pacrno3HaBaHUS U
yOBIETBOPEHMSA NMOTPEOHOCTEN
MHOMBMAOB N OpraHn3aumn 4yepes
TpaHCaKLUMW, BbIrOAHbIE SIS BCEX CTOPOH.




E@ Pa3nn4yHble onpeaeneHns
cmmare | MAPKETUHIA

and Commerce

KnumuH A.N.

[pod., A.3.H., TpeTbsk O.A.

MapKeTUHI — 3TO HOBas NpeanpuHNUMaTEbCKas
nnocodpus, cMcteMa B3rns4oB Ha COBpeMeHHoe
PbIHOYHOE NPOU3BOACTBO. ... ITO KOHUenums
PbIHOYHOIO yrnpaBneHns, OPpUEHTUPOBAHHAS Ha
MHTepeckl KOHeYHOoro notpedbutend. OHa
NOCTPOEHa Ha MHTErPUPOBAHHOM MapKETUHTE,
Haue/leHHOM Ha obecneyeHne yaoBNeTBOPEHMS
3aMpocoB NoTpebuTenst B KauecTtse OCHOBbI
NOCTMXKEHUS Lenen hupMbl,



E@ Pa3nn4yHble onpeaeneHns
e | MAPKETUHIA

ccccccccccc

n

[lpod., A.3.H., TpeTbsk O.A.

MapKeTUHr — ... HEKOTOPbIU
MEXaHW3M perympoBaHus,
6anaHCUPOBKK NMPOM3BOACTBA U
notpebneHns B oTAeNbHO B3SATOM
TOBapHOM MOTOKE.



E@ Pa3ninyHble onpeaeneHus

Entre

KnumuH A.N.

preneurs
and Commerce

~ | MapkeTuHra

CornacHo nucbMy [enapTaMeHTa HaloroBou
nonnTnKkn MmHndpuHa Poccnmn ot 02.04.2002 NO
04-02-06/5/4:

«MapKeTUHroBble yCnyru - 3To ycnyru rno
opraHu3aumun rnpoLecca BbisiBIEHNS, MaKCUMU3aL N U

YOOBNETBOPEHMS MOTPEOUTENBCKOrO Crpoca Ha
NpoAYyKLIMIO OpraHu3aumm»,

[loHATHEe "MapKeTUHr" npeaycMaTpuBaeT, Hapsay C
oka3aHneM MHMOOPMALMOHHBIX YCYI, OKa3aHue ycnyr
MO N3YYEHMUI0 TeKyLLero pbiHKa cbbiTa N CO34aHUI0
HOBbIX CTPYKTYPHbIX NOApa3aeneHn Ans paclumpeHuns]
PbiHKa cObiTa npoaykumn (ycnyr)



E@ Pa3nn4yHble onpeaeneHns
cmmare | MAPKETUHIA

and Commerce

KnumuH A.N.

B ObwepoccnnckoM KnaccngukaTope
BMAOB 3KOHOMUYecKon aesatenbHocTn OK
029-2001 (mnanee - OKB3/[) TepMuHbI
«MAapKETUHIOBbIE YCYIN» U
«MapKETMHIOBblE NCC1eN0BaHNS»
OTCYTCTBYIOT. BME@CTO HMX TaM NponucaHbl
TaKne MNOHATUS, KaK «MUCCeaoBaHus
KOHBIOHKTYPbI PbIHKa» U «AeSATeNbHOCTb
MO BbISIB/IEHUIO 0OLLIECTBEHHOIO MHEHMUS»




EC | okean

and Commerce

KnumuH A.N.

onpeaeneHne pasmepa U XxapakTepa pblHKa, pacyeT peanbHou 1
MOTEHLMANbHOM EMKOCTU PbIHKA, aHaNn3 (hakTopoB, BUSAIOLWMNX Ha
PA3BUTHE PbIHKA,

cerMeHTauusa pbiHKa U onpeaesieHue TUNoB noTpeburenei no
OCHOBHbIM XapaKTEPUCTMUKaM: BO3PacT, MoJ, Aoxoa, npodeccus,
coLManibHOE MOMOXEHNE, MECTO NPOXKMBaHUS, 06bEKTMBHAS
NoTpPebHOCTb B NpeasiaraeMoM NpoAyKTE U T.A.;

uccneaoBaHue MOLHOCTM TOProBo-CObITOBOM CeTH,
06CNY>KM1BAIOLLEN AHHBIN PIHOK, HANIMUYME PO3HUYHbIX W OMTOBbIX
TOProBbIX NPEANPUATUH,

AeAaTeNbHOCTb, CBA3dHHAaA C U3ydyeHneM obLecTBeHHOro
MHEHUSA Mo NoanTN4eCkKnM, SKOHOMMHECKNM 1 COLIMa/IbHbIM BOMNpoOCaM,
NyTEM NPOBEAEHUNSA Bbl60p0‘-IHbIX 06Cﬂe,£l,OBaHVIVI rpynn HacenexHns

NMOUCK NOTEHLIMAJIBHOIO NoKynaTtessa ToBapa,

oKa3aHMe NMOMOLLM B COCTaB/IEGHUN KOHTPaKTa Ha NOCTaBKy
TOBapa C y4eToM TpeboBaHWUN POCCUNCKOro 3aKOHOAATENbCTBA;

aHaNM3 LeH Ha ToBapbl 1 X TPAHCMOPTUPOBKY, @ TaKXKe
PEKOMEH/1ALINN MO YCTAHOB/IEHUIO YPOBHS LIEH.



E@ Marketing management

and Commerce

KnumuH A.N.

= MapKeTUHIr MEHEMKMEHT — «ynpaBleHnE
MApKETUHIOM>», T.€. YNpaB/ieHne
MapKETUHIOBOW AeSATENbHOCTbIO Ha
npeanpuaTumn

= MapKeTUHI MEHEIKMEHT —
«MAPKETUHIOBbIN MEHEIKMEHT>,
ynpaB/iEHNE NPEANPUATUEM Ha
MPUHLUMNAX MapKeTUHIa



EC MapKeTUHr
= | (@BTOPCKOE OMpeaesieHne)

KnumuH A.N.

MapKeTHHI — CUCTEMa BeAeHUS
NPON3BOACTBEHHO-KOMMEPYECKOU
NeATeNnbHOCTU NpeanpusTUs,
HanpasBfeHHas Ha NMpPoOun3BOACTBO U
peann3aumio TOBapoOB W YCIyT,
Hany4ywmm obpa3om
yYOOBNETBOPSAOLWMX NOTPEOdHOCTH
nokynatenen (notpeburtenen) B
YCNOBUAX KOHKYPEHTHOU H60pLOLI




EC

Entrepreneurship
and Commerce

DJIeMEHTbl CUCTEMBI
(MapKeTUHroBble MYHKLNN)

KnumuH A.N.

n3yyvyeHme COCToaHUA pblIHKOB U KOHKYpPEHLUUK
Ha HUX,

M3yyeHue Hy>Xxa 1 noTpebHocTen
noTpebutenen ToBapoB.;

pa3paboTka TOBapOB;
YCTAHOBJIEHME Ha HUX LIEH;

(hOpPMMPOBAHME CUCTEMBI NMPOABUIKEHUS
TOBapOB;

co3laHne CUCTEMbI AUCTpUbYLINK
(pacnpocTpaHeHus, pa3MeLleHnsi) ToBapoB



EC

Entrepreneurship
and Commerce

CucrteMa MapkKeTuHra «6P»
(MapKeTUHroBble MYHKLNN)

KnumuH A.N.

« BHelwlHue yactu
CUCTEMblI:
norpeburtennb, pbIHOK
(KOHKYpEHTbI)

BHyTpeHHne 4actu
CUCTEMbI: TOBap, LIEHA,
npoABUXKEHNE,
ancTpnbyumsi (KoMriiekc
marketing-mix)




EC

Entrepreneurship
and Commerce

KnuMmnu AN,

Jlamb6eH XK-XK.
lpogpeccop KaTonmyeckoro
yHuBepcuteta ge Jlosa (benbrus)

MeHeq)XMEeHT,
OPWUEHTUPOBaHHbLIN

Ha PbIHOK

(Market - Driven Management)

CTpaTermyeckum MapKeTMHr.
EBponenckas nepcrneKkTmaa




E@ CTpaTermyeckum MapKeTUHr

and Commerce

= CTpaTernyeckmm MapKeTUHr NpeacTaBnseT
coboM NOCTOSAHHbIN U CUCTEMATUYECKUM
aHanNu3 noTpebHOCTEN pbIHKA, BbIBOASALLMN
Ha pa3paboTKy apdPeKTUBHbIX TOBAPOB,
npeaHa3HAYEeHHbIX AN KOHKPETHbIX Py
nokynatenen n obnagatowmx ocobbiMu
CBOMCTBaMM, OTNNYAOLWLMMU UX OT TOBApOB-
KOHKYPEHTOB U TakuM 06pa3oM
CO3AaloWMMN N3roTOBUTENO YCTOUUYNBOE
KOHKYPEHTHOE MpPeENMYLLIECTBO.




EC OnepaunoHHbIN MAapKETUHT

and Commerce

« POJIb onepaumuoHHOro MapKeTuHra
BK/1IOYaEeT B cebst opraHm3auunto paboTbl C
ANCTPUObIOTOpPaMK, COLITOBON U
KOMMYHWUKALMOHHOW MOSIUTUKU C LIENbIO
MHOPMMPOBAHNS NOTEHLMASbHbIX
nokKynatenen u npoaBUKEHUS
OT/IMYUTENbHBLIX Ka4ecTB ToBapa C
O[IHOBPEMEHHbIM CHMXEHUEM
MHPOPMALIMOHHbIX 3aTparT.




EC

Entrepreneurship
and Commerce

CTpaTernyeckmm v onepaLmoHHbIN
MapKeTUHr no Jlambeny

KnumuH AN,

CTPATEMMYECKWUIN MAPKETUHI

AHanuTuyeckas opmeHTaums OMEPALMOHHbBLI MAPKETUHI
l OpueHTauus Ha NeiicTBUS
AHANN3 NOTPEBHOCTEN
OnpepenerHue 6a30BOro pbiHka BbIBOP B KAYECTBE LIE/TU
CYLWECTBYKOLWMNX CETMEHTOB
CErMEHTUPOBAHUE PbIHKA l
Crpaternyeckune busHec-eauHULbI NJAH MAPKETUHTA
M CEermMeHTbl Llenun, no3anumoHnpoBaHue, TakTuka
AHANN3 BO3MOXHOCTEW BU3HECA MAPKETUHI-MUKC
PbIHOYHbIV NOTEHUMAN U XU3HEHHbIN Tosap, aucTpubbiouus, LeHa,
LUUKN TOBapa KOMMYHUKaLUn
v
AHAJTU3 KOHKYPEHLIUA MAPKETUHIOBbLIA BIOAXET
MoUCK KOHKYPEHTHOro NpenmMyulecTea

v
UCNOJNTHEHUE N KOHTPOJ1b
PASPABOTKA CTPATEMn PASBUTUA




EC

Entrepreneurship
and Commerce

INNOVATION STRATEGIES

KnumuH A.N.

MARKET Cross-functional R&D
ANALYSIS | © co-ordination | ACTIVITIES
}. l
Unfilled New
needs & product
wants ideas
s it f%yasmle Is thire a

: need ?
Response Proactive
Strdtegic Strafegic
Maj(eting STRATEGI Mark%ting

. C
MARKETIN

G




EC CTpaTerm4yeckmum MapKeTUHr

ccccccccccc

= MPOAKTUBHbIU [NaT. pro - nepen, actio -
NENCTBME] — Nnpeanaratolmnm MapKeTUHN

= FE€SPponse — MapKETUHI OTKJIUKA



&)
s [ POJIb MAPKETUHI@ B pMpMe No JlaMbeHy

and Commerce

KnumuH A.N.
AHANTN3 MexdyHkumoHanbHan MCCNEAOOBAHUA
PbIHKA [~~~ koopavHauus T ™ 1 PA3PABOTKM
HeBOCNONHEHHbIE l
noTpebHOCTK U XenaHua Mpew HOBbIX TOBApPOB
OcywecTsumo nn? HyxHOo nu?
(MapkeTuHr OTKN1Ka) (MapKeTUHr NpeanoxXeHus)

CTPATEMMMECKUA |

v

MAPKETUHI
l Llenesow cerMeHT(bl) l
MapkeTuHrosas NHBECTULMOHHAA
nporpamMma nporpamma
ONEPAUMOHHbIM | ___ T Mnanuposawve YNPAB/IEHUE

MAPKETUHI npoussoacTea nPON3BOACTBOM
MapKkeTUHroBble U3AepXKu WHBecTuumm
M BbIpy4Ka OT peanu3auumn 1 OnNepaunoHHbIe Pacxoabl

®UHAHCOBLIN 1

v

MEHEIXKMEHT




EC

Entrepreneurship
and Commerce

MARKET ORIENTATION CONCEPT

(organisational culture)

KnumunH A.WN. T ) i
customers, distributors, competitors, influencers,
other stakeholders
Interfunctional coordination
Strategic Operational
Marketing Marketing
(analysis-capabilities) (action capabilities)
The 4Ps
Response Proactive Transactional Relationship
Strategic Strategic Operational Operational
Marketing Marketing Marketing Marketing




EC | Facebook vs Vkontakte

Entrepreneurship
and Commerce

OcHoBaTeslb CaMOW NONyNSIPHON COLMANbHOM CETU B POCCcuMKM He OTpULIAET, YTO UAEHD
[191 CO3[1aHUS OH B34 MMeHHO y Facebook. Ju3aiH, nonb3oBaTenbCKu NHTEpdENC
N faxxe LBETOBOE 0hOpMIIEHME ABYX NPOrpaMM NpakTUYECKM COBMAAALOT.

Facebook — cTpaterns MmapkeTtuHra npeanoxeHms. CHadana cetb
6bina co3naHa ans CTyaeHToB U ToNbKo K 2006 roay ctana
ANOCTYMHa AN Bcex nonb3oBaTtenen. CeTb bblna co3aaHa ans
o6LEeHns BbIMYCKHUKOB (UTOOLI HE TePATb KOHTAKThI,
CrpaBOYHMKOB C UMeHaMn 1 TenedoHaMn BbINMYCKHMKOB 6bls10 He
[0OCTaTO4YHO). Pycckosi3bluHas Bepcmst nosiBuiacb HaMHOMO
nosaHee.

Vkontakte — B 2006 roay I.lypoB pa3paboTan noxoxyto ceTb Ans
obueHns — BKoHTakTe, KoTopast CMbHO HanoMuHaeT Facebook.
Pycckon Bepcumn Facebook He 6b1n10, Tak 4To BKOHTaKTE 6bICTPO
Habupan NonynspHOCTb M Ha AAHHbI MOMEHT SABNSETCS CaMOW
nonynsipHOWN CcoLManbHOM ceTbio B Poccun.



&) \\
EC Hesburger vs McDonald s

and Commerce

KomnaHua McDonald " s ocHoBaHa B 1940 roay 6patbsiMu [Iukom
n MakoM MakgoHangamm . McDonald " s 3To sipkuii npumMep
KOMMaHWK, Ceayowen cTpaTternm MapKeTUHra npeanoXxXeHusl.
Peknama KoMMnaHun rnosiBfsieTCs NpakTnyeckn eesae, B Ntobom
ropofie peCTopaHbl CETU HAXOAATCA B CaMbIX OXXMBJIEHHbIN
MeCTax, OHM YacTO CMOHCUPYIOT pa3/inyHble MEPOMNPUATUS U
Aaxke MeLoT CBOK COBCTBEHHYIO 61aroTBOPUTENbHYIO
OopraHu3aumio.

Mcgonald's

R

B 1966 rogy B ®uHNsHauK 6bina OTKpbITA CBOS CETb ObICTPOro
NUTaHUSA — ceTb pectopaHoB Hesburger. CeroaHs aTo
KpynHenwas B PUHNSHAMM CETb PECTOPAHOB, TOPryoLLas
6yprepamn; Ha MECTHOM PbIHKE OHa NMOTECHWU/A AaXKe Takux
MMraHToB 3TOWM MHAYCTpUM, Kak McDonald’s. CtpaTerus
MapKeTuHra OTK/IMKa. KOHKYpeHTHble npenMyLLecTsa —
[AOCTaBKa efbl, NCrO/b30BaHME MECTHOIO Cblpbs, CHUXEHMe
LIEH.




E@ Apple vs Samsung

and Commerce

Apple - YPPKETUHT NPEANOXKEHNS — pa3pa6aTb|Ba+0T
7 OHHbl€ TOBapbl, CO3AalOT CNPOC HAa CBOW TOBap

Samsung — MaApPKETUHI OTKJ/IUKA — WUCCNEAYIOT PbIHOK U
C NMOXOXNMH I'IOTpe6VITEJ'IbCKVIMVI




EC HeTbipexypoBHEBasg Moaenb [x.
e | MAKKAPTU (1960 T.)

and Commerce

KnumuH A.WN.
focyaapcTBEHHO — OKoHOMMYECKasa U
nonuTuyeckas cpeaa nonuTUYeckas cpeaa
MapxkemuHeaosebie
riocpedHuUKU
CucTtema P Cuctema
MapKeTUHrOBOW T nnaHnpoBaHUA
WH opMaLun oBap MapKeTUHra

a’ 1
= ©
3 =
@
X O <
Mocmasuwjuku | 3 Motpeburens | @ x| KoHKypeHmb
=) C T
o 3]
Q g
C
Cuctema Cuctema
MapKeTUHIoBOro LleHa opraHmsgu,vm
KOHTpons [P CIy>KObl
MapKeTuHra
KoHmakmHbie P
aydumopuu
HayuHo — CouuanbHo —

TEXHOMOrMveckan cpeaa agemorpadchunyeckan cpega




E@ TpexypoBHeBada moaenb [X.
e | MakkapTh (1960)

KnumuH A.N.

= [lepBbi ypoBeHb — noTpedbutenu

= BTopoun ypoBeHb — MHCTpYMeHTbI (4P)
= TPETUN YPOBEHb - KOMIJIEKC
BCMOMOraTesbHbIX CUCTEM, C MOMOLLbIO

KOTOPbIX UpMa oLeHMUBaeT GaKTopbl,
BO3EUCTBYIOLLME Ha ee CTpaTerunto




TpeTumn ypoBeHb B Moaenun [Ix.
EC p yp nenu [
e | MAKKAPTU (1960)

and Commerce

KnumuH A.N.

Cucrema MapKeTUHroBon MHopMaunm — 6aHK AaHHbIX,
coaepxaLumii MHOOPMaLMIO O BCEX CTOPOHAX MOJSIMTUHECKON,
3KOHOMUYECKOWN XXMU3HN U NPOYNX CUTYaLMSIX, CI'IOCO6CTBerLL|,VIX
ONTUMasibHOMY BbI6OPY M OCYLLECTB/IEHUIO MapPKETUHIOBbIX
MEPOMNPUATUN;

CucrteMa n1IaHMpPOBAHUA MAapKeTUHIra — npeAcTaBAseT cobon
Pa3paboTKy CTpaTernm n TakTUKK aesatenbHoctn. CtpaTterus
MapKeTWHra OrMMpaeTcs Ha NPOrHO3MPOBaHWE A0JITOCPOUHbBIX
NepPCNeKTUB U3MEHEHUS PbIHKOB M NOTPEBbHOCTEN NoKynaTenen, a
TAKTUKA OTPAXKAET KOHBIOHKTYPHbIE COOBPAXKEHNS U NMPUHLIMMbI
hOpPMMPOBAHNS PblHKA Ha UMELOLLMECS TOBapbI;

Cucrema opraHusaumm cny)6bl MapkeTMHra — npescTaBnseT
cob0ol CTPYKTYPHOE MOCTPOEHME YNpaBfeHUS MapKETUHIOBOM
NesATeNbHOCTbIO, YCTaHaB/IMBatoLLiEe OTBETCTBEHHOCTb 3a
BbIMOMIHEHWE TEX WU UHBIX MEPOMPUATUN;

CucreMma MapKETMHroBOro KOHTPOJISi — KOHTPO/b 3@
OCYLLECTB/IEHNEM U peanun3aLmen HaMeyaeMblx MiaHoB
MapKETUHIOBOWN AeATENIbHOCTMU.



and Commerce

E@ Marketing Mix

KnumuH A.N.
Marketing Mix

ToBap NMpoasmxeHue LleHa OAncTpubyuyus
ACCOPTUMEHT U Knaccuyeckme (OCHOBHbIE) DNMacTUYHOCTb Cnpoca KaHanbl cbbiTa
HOMEHK/1aTypa HacTu. N3pepxxkn (cebectommMocTb) | Tunbl PO3HUYHBIX TOYEK
Kauectso Peknama Tvn UEHOBOW KOHKYPEHLMM MepuyaHaansuHr
Av3aiiH JInuHas npoaaxa basoBas ueHa OxBarT pblHKa
CBoncrtBa CtumynupoBsaHue cbbiTa CKUAKM YCnoBuS NOCTaBKM
YnakoBka CB$i31 € 06LLEeCTBEHHOCTbIO Hapb6aBku YnpaBieHue 3anacamm
Mapka (bpeHa) [ononHutenbHble : Cpoky nnatexa TpaHCnopTUPOBKa
O6cnyxuBaHue MpsiMOM MapKeTUHI KpeanTt TaMoXeHHble npasuna
apaHTuA YnakoBka

| | |
| | |
KOHKYPEMHTDbBI
LIESJTEBOW PbIHOK MOTPEBUTENEN




EC MHTerpupyowasa QyHKLnS
cvmerre | MAPKETUHIA

and Commerce

Knumuu A.N.
PyHKuun O6nacT MapKeTUHIrOBOWN AESTENbHOCTU M
ynpaBJieHus
CtpaTternmyeckun | Bbibop ToBapa/ycnyru, pbiHKa. Belbop LeneBbix CEerMEHTOB a
MEHEPKMEHT nokynaTenen/notpedutenen. opMynnpoBka MUCCUM
KoMnaHun. MNocTaHoBKa Lenen no obbemam npoaax, npubbinu. p
®DuHaHChI LleHoobpazoBaHue. UHBecTUUMKN. BusHec-nnaHMpoBaHue
pa3paboTkun, NPOABMKEHUS N NPOAAXN TOBapa. K
HWOKP N3yyeHne nokynaTtens, nnaHMpoBaHWe ToBapa e
Mpon3BOACTBO Mpon3BOACTBO KAa4YeCTBEHHOIO TOBapa, YNakoBKK, KOMMIeKca T
noaaepXkku Toeapa (3an4actu, cepsuc)
Kommepuuns [Mpoaaxka, ToBapoABUXEHWE, NPoABUMXKEHNE TOBapa "
(cbbIT)
MepcoHan YnpaBfieHne nepcoHasioM Ha OCHOBE OpUEHTaLMM Ha KITUEHTa, H
Relationship Marketing, CRM-cuctembl (Customer Relationship
Management - cuctemsl) r




EC

crenms | BHYTPEHHASA CPEAA MAPKETUHIA

and Commerce

KnumuH A.N.

TEXHONIOrNU N NMPOU3BOACTBEHHbBIV MOTEHLMAN,
KaJpOBbI/ NOTEHLMan,

MaTepUasbHbIE,

(P1HAHCOBbIE pecypchl,
MPOEKTHO-KOHCTPYKTOPCKUM NOTEHLMAN,
OpraHn3aLMOHHO-YNPaBEHYECKMA NOTEHLUMAnN,
cObbITOBOM NOTEHUMAN U Np.

ST PAKTOPbl HAXOAATCS Mo KOHTPOSIEM (DUPMbI U
YNpaB/istOTCS €elo.



EC

Entrepreneurship
and Commerce

BHELIHAA cpefa MapKeTUHra
MaKpoO M MUKPO cpeaa

KnumuH A.N.

Makpocpeaa

Mukpocpeaa

dunpma

= Makpocpena — 370 paKTOpbl, KOTOPbIE HE UCTIbITLIBAIOT Ha cebe BANSHS
(upMbI, HO OKa3bIBAIOT OMpeaensiollee BO3AENCTBME Ha ee AEATEIbHOCTb.
C HUMU (pMpMa HE HAXOAUTCS B HEMOCPEACTBEHHOM B3aUMOAENCTBUN U
[OSHKHA NPUCMOCOBUTLCA K UX MOBEAEHMIO.

= Mukpocpeaa — 370 (haKTOpbl, C KOTOPbIMM (hUPMa HaxoauTCs B

HENOCPEACTBEHHOM B3aVIMOQEVICTBVIVI Ha HMX OHa MOXXET OKa3blBaTb
BAUAHUE, HO HE UMEET Ha HUMWN KOHTPOJIA.
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e | DAKTOPbI MAKPO U MUKPOCPEbI
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KnumuH A.N.

daKTOopbl MAKpocpeabl
[emMorpaduyeckune
[lppoaHbIe
MexxayHapoaHble
BHyTpunonntTndeckme
[lpaBoBbIe
Ob6LuesKkoHoOMMYecKme
Hay4HO-TexHUn4eckme
CouMno-KyNnbTypHbIE

dakKTOopbl MUKpOCpeabl

KOHKYpPEHThI

[oTpebutenu (nokynatenun)
[locpeaHnKn

[lOCTaBLUNKU

[ OCyaapCTBEHHbIE OpraHbl

3aKOHbI U HOPMaTUBHbIE
dKThl

KoHTaKTHble ayanTopumn
(CMW, pmHaHcoBbIE
opraHu3aumm,
o6LWeCcTBEHHOCTb U T.M.)



O
Ec OpraHn3aunoOHHbIN JapBUHN3M

and Commerce

KnumuH A.N.

B KOHKYpeHTHOU 6opbbe BbIKMBAET:
= CWIbHEMULUUU B MUKpoOCpeae

= Hambonee NpUMcnoco6mMBLLUMUCS K
TpeboBaHUSIM MaKpo U MUKpOCpebl



MapkeTuHrosbi ayanut (marketin
E@ audpit). e ;

and Commerce

KnumuH A.N.

« Bceobbemniollee, cmcreMaTu4eckoe,
HE3aBMCUMOE N perynsipHoe U3yyeHue BHELLHEN
N BHYTPEHHEW Cpeabl, Lieneun, ctpaTternm u
NEeATENbHOCTM KOMMNAHUU ANns onpeaeneHus
npobsieM N BO3MOXHOCTEN, a TakXe BbIpaboTKu
NpeasIoXXEHUN No COCTaBNEHMIO
CTpaTernM4yeckoro rnjaaHa AencTBun,
HanpaB/EHHOrO Ha MOBbILLUEHNE
3MPEKTUBHOCTU MAPKETUHIA KOMIMAaHUN.



E@ SWOT aHanus

and Commerce

KnumuH A.N.

= [locne npoBeaeHVs ayanTa HakanameaeTcs 6onblioe
KONMYeCTBO MHOPMaLMM Pa3HOM CTEMEHN BaXXHOCTU U
HagexHocTu. SWOT-aHanu3 oumLL@aeT AaHHYIO
MHPOPMaLMIO U BblAENSET Hanbosiee BaXxKHble
pe3ynbTaTbl BHYTPEHHEro U BHELLUHEro ayamra.

« SWOT - aHanu3 No3BOSET BbIIBUTb CUSIbHbIE U Cabble

CTOPOHbI OpraH13aLnm, BO3MOXXHOCTU N Yrpo3bl
(strength, weaknesses, opportunities and

threats).

= Hebonblioe KoMmMyecTBo ONOpHbIX MYHKTOB MO3BOSAET
KOMMaHMM COCPeAOTOUYNTb Ha HUX CBOE BHMMAHME.



E@ SWOT aHanus

and Commerce

KnumuH A.N.

B 1963 roay B NapBapae Ha KoHMepeHuMn nNo npobnemam
6usHec nonntukn npodeccop KenHet IHaptoc (Kenneth R.
Andrews) BnepBblie nyoanyHo o3syumnn akpoHuMm SWOT -
Strengths, Weaknesses, Opportunities, Threats, uto
O3Ha4aerT:

= Strengths (CunbHble CTOpOHLI) — NpenMyLLecTBa
NpeanpusaTna B CpaBHEHUN C KOHKYPEHTaMu;

« Weaknesses (Cnabble CTOpOHbI) — HEAOCTATKU
NpeanpusaTusl, MO CpaBHEHUIO C KOHKYPEHTAMU;

= Opportunities (Bo3M0OXXHOCTK) — haKTOPbl PbIHOYHOM
cpenbl, UCNOoIb30BaHME KOTOPbIX MOXET obecneunTb
NPEUMYLLECTBO NPeAnpUATULO;

= Threats (Yrpo3bl) — akTOpbl pbIHOYHOW Cpeabl, KOTOPbIE
NOoTEeHUMANbLHO MOMYT HAHECTU Bpea NpeanpusTuio.

[py 3TOM nepBble ABa hakTopa SABNSAOTCA BHYTPEHHUMMU
0COBEHHOCTAMM NpeanpusaTUS, Apyrme ABa — BHELUHUMU U
XapaKTEPU3YIOT PbIHOYHYIO CUTYALMIO.



Tabnuua (Matpuua) SWOT
&)
Ec aHanm3a

and Commerce

KnumuH A.N.
Bo3mMoxKkHOCTH: ¥Yrpo3ssi:
1. - 1. -
2. - 2. -
CuiibHbIE CTOPOHDI: Cana0ble CTOPOHBI:
1. - 1. -
2. - 2. -

= BO3MOXHOCTM U yrpo3bl 6051ee CBSA3aHbl C BHELLHEW CPeaon,
= CUNbHblE N cNnabble CTOPOHbI — C BHYTPEHHEN,

= OTMETUM CBS3UN «BO3MOXXHOCTU — CUJIbHbIE CTOPOHbI» U
«yrpo3bl — cnabble CTOPOHbLI».



E@ [lpumep SWOT aHanusa

and Commerce

KnumuH A.N.

Mpumep. Matpunua SWOT-aHanusa, paspabotaHHas rpynnov BUIT, ona komnaHum
«Aapodonot» (Okcriepm. 1998. Ne 7)

BO3MOXHOCTH CUINA (MPEMMYLLIECTBA)

 pernoHbl Poccun, rge
rocnoacTBYKT MECTHbIE
aBnanepeBO34mKU

* yBEnnyeHmne notpebHoCcTn B
aBunanepeBo3Kax B MUpe

* reorpadunyeckoe nonoxeHue
* pa3BeTBrIeHHada UHpacTpyKTypa

OMACHOCTMU (YI'PO3bl) CINTABOCTb (HEOAOCTATKMW)

* OTCYTCTBME €QMHON MHPOPMALMOHHOW
CUCTEMDI

* CTapbli aBnanapk

* HE0DXO0OANMMOCTb NUKBMAAUMN pabovnx MecT

B CBS131 C MNepexogoM Ha HOBbLIM aBmnanapk

* HeadppeKkTBHaA akcnnyaraunsa HEKOTOPbIX

NVHNI

* HU3Kas NoKynaTenbHas
cnocobHocTb HaceneHnms Poccun
* POCT LIEH Ha TPaAULIMOHHBIX
KypopTax

* KOHKYPEHLMSI CO CTOPOHbI
3anagHblX aBnanepeBo34NKOB
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Entrepreneurship
and Commerce

KnuMmnu AN,

[locneno-
BaTEe/IbHOCTb

3Tanos
SWOT -
aHanm3a

Cnucox

o n“
BO3MOXHOCTEN Cnmoox yrpo3
MaTtpuua
. A IE]
BO3MOXHOCTEN Matpuua yrpo3

f Martpuua SWOT - auanmaa\

BoamoxHoCTH Yrposbl
Cunoisie Cnabocru
CTOPOHbI

5 B4

Marpuua
BAXMOCTDL -

3P DEeKTMBHOCTL

CnKCoK CUNbHBLIX K
cnabuix cTopoH

MNpobnems::
4 PR

|| s

Hanpasneuus
pPa3BUTUA:
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[1lpaBuna SWOT aHanu3a

KnumuH A.N.

1.

dokycupoBaHue (akKLUEeHT Ha HEMHOIMMX
Ba)XHbIX (paKTOpax)

[TOHATHE pa3nnumm Mexay
aneMeHTammn SWOT aHanusa (BHelHue
N BHYTPEeHHWe daKTopbl)

Bocnpusatne pbiIHKOM (pbIHOYHAS
opueHTauus)

O6bEKTUBHOCTb U U3MEPUMOCTb
TOYHOCTb (POPMY/IMPOBOK




E@ SWOT aHanus

and Commerce

KnumuH A.N.

= [loapobHee oaHa U3 metoamk SWOT
aHann3a n3noXxeHa B «MeToamnmyeckunx
YKa3aHUax>», a TakXXe OTAeNbHO AaHa Ha
caunTe.
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PasBuTne opM MapKeTuHra
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Entrepreneurship
and Commerce

KoHuenuusa MapKeTUHra

KnumuH A.N.

Bpemsa
BO3HUKHOBEHMUSA U
pa3BUTUA

npOVI3BO,EI,CTBeH Hasd KOHUenuun4

Camas nepBas,
CTapeuLlas

ToBapHasa KoHuUenuu4

C6biTOBas koHuenuus (opMeHTauuns Ha
NpoAaXxkn)

MapKeTUHroBasa KoHuenums

CepeaunHa 1950-x r.r.

KoHuenuns XonncTnyeckoro
MaPKETUHrIa.

1. MapKeTUHI B3aMMOOTHOLLEHNN
2. VIHTEerpupoBaHHbI MAapKETUHT
3. BHYTpEHHWM MapKeTuHr

4. CoumanbHO OTBETCTBEHHbIN

MAPKETUHT

Camad coBpeMeHHas
KOHUenuus —
pa3suBaeTcs ¢ 80-x
rogos 20 Beka
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Entrepreneurship
and Commerce

[1pon3BOACTBEHHAA KOHLenuus
(the production concept)

KnumuH A.N.

[loTpebutenn oTaaloT NpeanoyTeHne AOCTYMHbIM U
HeooporMM NpoAyKTaM. [NaBHble Leny KOMNaHuy —
CHMXXEHNE N3aepXKeK, MaCCoBOEe pacrnpoCcTpaHeHue
npoaykuumn (Lumpokas anctpnbyuus). Cemyac,
HanpuMep, Takas KoHUenumMsa pacnpocTtpaHeHa B
Kutae. «lpumep» ana Poccun — «XpyLieBKnU» B
xunnuwHoM ctpoutenbctee B CCCP.

KoHuenuusa xapaktepHa ans 60onbLumy,
Pa3BMBAOLLMXCA PbIHKOB C HU3KOW CTEMNEHbIO
yAOB/IETBOPEHUSA NOTPEOHOCTEN M 3anNpOCcaMm
notpebutenen.
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Entrepreneurship
and Commerce

ToBapHasa KoHuenuus
(product concept)

KnumuH A.N.

MpeanonaraeTcs, YTo noTpebutenb oTaacT
NpeanoYTEHNE BbICOKOKAaYECTBEHHbIM TOBApPaM,
o6naaaoLmMM NydLLIMMIN SKCTyaTaLUOHHbIMU
XapaKTEPUCTUKAMN U UHHOBALMOHHbBIMY
KayeCcTBaMM.

HepnoctaToKk — coBepLleHCTBO ToBapa 6e3
ANCTPpUbyLMKM, peKknambl U MPaBUIbHOIO
LileHoObpa30BaHUS He 06s3aTeNnbHO
3aKaHYMBAETCS YCNEXOM HAa KOHKYPEHTHOM
DbIHKE.



EC CbbiTOBas, KOMMep4yecKast
v | KOHUEMLNSA (Selling concept)

and Commerce

KnumuH A.N.

= KOoMnaHus gomkHa BECTU arpeCcCcMBHYIO
cObITOBYIO MOMIUTUKY U MHTEHCMBHO NPOABUTaTh
Ha pbIHOK CBOW TOBapbl

= Llenb MapkeTuHra — npogasaTb 60MbLle TOBapoB
bonbLUeMy KOMMYeCTBY NtoAen valle n no bonee
BbICOKMM LieHaM (Cepapxkmo 3anMaH - Coca-Cola)

= B LeHTpe koHuenuuu - aucTpmbyums,
CTUMY/IMPOBAHME cObITa U pekiama.



EC MapkeTuHrosas KoHuenums
-=weme | (MArketing concept)

and Commerce

KnumuH A.N.

« Co3paHune, pacnpocTpaHeHne N NpoaBuXeHue
TOBapa c 60s1ee BbICOKOW LIEHHOCTbIO AN
BblOpaHHbIX LiesieBbIX pbiIHKOB 6onee

3(PEKTUBHBLIMU, YEM Y KOHKYPEHTOB
criocobamu.

« B ueHTpe cncteMbl — notpebutenb, HYXAbl,
3aMpoCbl U XapaKTEPUCTUKN KOTOPOro
onpeaensitoT, YTo KoMnaHus éyaer
NPOM3BOANTb, FAe PacnpOCTPaHATb U KakK
NpoABUraTb



E@ [1Ba noaxoaa B MapKeTUHre

and Commerce

KnumuH A.N.

Mcxognan  dokyc

TOH K3 EHMM3HINA GFE'H'CTEE PE@‘IH oL

NpWobING

Mpoiz- NpoLakn  kak vmor
BEOACTED MpoaykT WNPOABK-  OONbLWOM
WOH e ol rama

NPoAaH

A ) O SH TAARA Ha M 09734

MpUbeINe K3k
Li=neeoii NoTpetn-  MHTerpm- Eeayn bTaT
DbiHOK  To1BCKME  DOBaHH bt WAOENETED-

HY#Abl  MApKETHHM PEHWA
nokynaTenai

A Ko ISR pMaEpES TIAH &
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EC XOJINCTUYECKNN MAPKETUHT

and Commerce

KnumuH A.N.

1. MapKeTUHr B3aUMOOTHOLLEHNI

».  MIHTEerpnpoBaHHbIN MAapKETUHT

3. BHYTpEeHHWUW MapKeTUHr

4. CoumanbHO OTBETCTBEHHbIN MAPKETUHT
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KoHuenuus XOJINCTUYeCcKoro

MApPKETUHIa

KnumuH A.N.

BHYTpeHHUN MapKeTUHr
(nepcoHan):

Ton MeHeXepbl
OTgen MapkeTMHra
MpoaasLpl
Apyrvue otaensl

N

MHTerpupoBaHHbIN
MapKeTUHT:
KoMMyHMKaLmK
ToBapbl 1 ycnyru
KaHanel cObiTa

XonucTuyeckKkun
MapKeTUHT

CoumanbHo-
OTBETCTBEHHbIN
MapPKeTUHT:
QKonorns
OTuKa
[MpaBo
ObLecTBO

~_

MapKeTuHr
B3aUMOOTHOILUEHUI:
[MokynaTenu
[MocTaBLMKK
OucTtpnbyTopsl
Cybnoapaavmnku
[NpoaaBubl TOBApPOB HAM
®durHaHcoBble opraHusaLum
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MHTEerpnpoBaHHbIN MapKETUHT

KnumuH A.N.

OCHOBaH Ha KOHUENUUN MAapKETUHI-MUKC «4P>,

npeanoxeHHon k. MakkapTtu: product (TOBap),
place (MecTo, pacnpenenenne), promotion
(npo,quKeHme), price (ueHa)

Bce MapKeTMHroBble MEPOMNPUSATUSA MO 3TUM
HarnpaB/leHUSM KOOPANHUPYOTCS AN OXBaTa
LIe/IEBbLIX PbIHKOB.

[laHHas cuctemMa HasbiBaeTCs TPaAULIMOHHOM
CMCTEMON MAPKETUHTI - MeHeakMeHTa traditional
marketing management, unav no ApyruMm UCTOYHMKAM
transaction marketing management , o0CHOBaHHOWN Ha
OTHOLWIEHNU «MNOKyrnaTenb-npoaasel» (buyer-seller
concept) n oaHOKpaTHbIX caenkax (transactions).



E@ YeTbipe «P» npoaasua u YeTbipe «C» nokynarens (P.
e | JOTEPOOPH - 1990) B MHTErPUPOBAHHOM MApPKETMUHIE

and Commerce

KnumuH A.N.

4P 4C

Customer solution — pelieHue
Product
npobnembl NoKynaTens
Convenience - TB
Place ce — ynobcTBo
npuobpeTeHuns
) Customer cost — n3epxku
Price
noKynaTens
. Communication -
Promotion
KOMMYHUKaLUWUK C NoTpebuTtenem
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KnuMmnu AN, // '/ o

S B = 4P
4P

Bl & %

4C

Product - customer needs and wants
Price <« COSt to customer
Place - COonvenience

Promotion «——, communication

B «dopmyne KoTnepa» nokasaHbl B3aUMMOYBS3aHHbIE
BM b MaEKeTMHrOBof/’l NEATENBHOCTU — UCCNEN0BAHMUS
(Research), ctpaTermnyeckoe nnaHupoBaHue (STrategic
Planning), pa3paboTka MapKeTUHIroBOro
MHCTpYMeHTapus (4P), peanusaunsa (Implementation)
MapKeTUHIoBbIX MaHoOB N KOHTposb (Control).

[ TpeTbsK]



&) v
EC BHYTPEHHUN MapPKETUHT

and Commerce

KnumuH A.N.

= ObecneyeHne NpuHATUA MapPKETUHIOBbIX
MPUHLUMMNOB OTHOLLEHMS K MOKyNaTesto
BCEMWU COTPYAHMKAMMN OpraHmn3aLni:
CHa4Yasa BbICLLEE 3BEHO, MOTOM OCTasSIbHOW
nepcoHarn.

= HeT cMbicna obewaTb BbICOKUN YPOBEHb
0bCcny>XnBaHus, ecnu nepcoHan He roTos
ero obecneymnTs.



EC CoumanbHO-OTBETCTBEHHbIN
e | MADKETUHI

and Commerce

KnumuH A.N.

« [lOHMMaHMe 3TUYecKoro, 3KO0rM4eckoro,
NPaBOBOIro M COLMaNIbHONrO KOHTEKCTOB
MapKETUHIOBbIX MEPONPUATUMN.

« [1pon3BOACTBO N peann3auns TOBapoB U YCYT,
KOTOpPblE HE TONIbKO YAOBNETBOPAIOT Lie/1IEBbIX
notpeburteneun, Ho U pa3BmMBaOT 0OLLECTBO B
LIe/10OM.



i. Philip Kotler, Kevin Lane Keller. Marketing
weese | Management 14th ed., 2012 - 812 p. — p.19

and Commerce

KnumnH A.N.
Senior Products &
Marketing  management Other services
department T departments Communications Channels
Sales revenue
Brand &
customer equity

Ethics Community Customers Partners

Environment Legal Channel



E@ Philip Kotler, Kevin Lane Keller. Marketing
=wperenso | fYI@NA@gement 14th ed., 2012 - 812 p. — p.19

and Commerce

KnumuH A.N.

Sales revenue ..

Brand &

Performance
marketing

customer equity

Ethics

Community

Environment Legal

\1

Performance marketing -
pe3y/ibTaTUBHbIN MAapKeTUHI. KoMnaHus
OLIEHUBAET pe3y/bTaTbl CBOEN
0eATeNbHOCTU He TONbKO B KOHTEKCTE
Npoaax n BbIPYYKU, HO N CTOYKM 3PEHUS
yBeNnyeHns CTOuMocTn bpeHaa,
YOOBNETBOPEHHOCTN NoTpebutens,
0O6benHSSA B MNOHSATUM «pe3yNbTaT» Kak
(PMHAHCOBbLIE TaK U HE(UHAHCOBbLIE
pe3ynbTaTbl CBOUX AEUCTBUMN.

= B noHaTne «pesynbtaT» (performance) BK/IOYEHbl COUMASIbHBIE,
3TUYECKMEe, IKOIornyeckme, npaBoBbie acrneKTbl, KOTOpble B
AONrOCPOYHOWN NMEepPCrneKkTUBE Pa3BUBAKOT Kak KOMMaHMUIO, TaK U
obLLecTBO B LIEIOM, KaK COBOKYMHOCTb 3aUHTEPECOBaHHbIX B
neatenbHocTn komnaHuu (affiliate) cTopo-H.



E@ MapKeTUHI B3aMMOOTHOLLEHNW (NapTHEPCKMX
ey | OTHOLLIEHWI) — Relationship Marketing (RM)

and Commerce

KnumuH A.N.

[TocTpoeHme AONrOCPOYHbIX B3aMMOBbIFOAHbIX
OTHOLLEHWMN C KJIIOYEBLIMU PbIHOYHBIMW MAPTHEPAMY,
KOTOpbIE AENATCA Ha YETbIPe rpynnbi:

NMokynartenu (customer relationship management —
CRM)

NMapTHepb! (partner relationship management — PRM):

MapkKeTUHroBble NnapTHepbl: NOCTaBLUMKN, ANCTPUOYTOPHI,
cybnoapsaunku, npoaasLbl, Y KOTOPbIX OpraHM3aLus
npuobpeTaeT ToBapbl/yCnyru

NepcoHan KOMNaHuu
PUHAHCOBbIE OpraHu3aLum
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cumwee | CCTEMA MAPTHEPCKUX OTHOLLEHNN
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KnuMmnu AN,

MocTaBLWMKK
pecypcoB

MocTaBWMKK
pecypcoB

MocTaBLWMKKN
pecypcoB

AyTCOpCMHFOBbIe
[Cyso.qpﬂ.u“"'(“] [ opraHusauuu )

OPIrAHMN3ALUA
B3anmoaencreune

COTPYAHUKOB BHYTpK
opraHusauum

AunctpubbroTop
/punep

AnctpubbroTop
/punep

AunctpubbroTop
/punep

MpopaBubl TOBapoB ®dUHaHCOBbIe
ANA opraHusauum opraHusauum

AunctpubbtoTop
/annep

Morpebutens

Motpebutens

Motpebutens

Morpebutens

Morpebutens

Motpebutens

Motpebutens

Motpebutens

Motpebutens

Morpebutens

Morpebutens

Motpebutens

PECLEULELbLY



E@ [1pyron, HEPbIHOYHbIN, NOAXOA K
Entrepreneurship BBaMMOﬂel‘/J]CTBMHM B RM

and Commerce

KnumuH A.N.

=« BMEeCTO «pblHKa» co3aaHue
MApKETUHroBOM NapTHEPCKOMU CeTHU
(Network) c kno4eBbIMU PbIHOYHBLIMK
napTHEpPaMn, NOCTPOEHHON Ha
B3aWUMOBbIFOZIHbIX OTHOLUEHUSIX.

« KOHKYpeHuusa B paMKax RM — 3710
KOHKYPEHLMS HEe opraHM3aLumn, a ceTen.
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Entrepreneurship
and Commerce

MICTOYHUK MapKeTMHra napTHEPCKUX
OTHOLLEHUA

KnumuH A.N.

IIpoMbILLIEHHBII N

MapkeTuHr
MapkeTuHr Ha B2B yeuyr
pPbIHKAX
U cTouHMKHN
RM
IpsiMoit MapKeTUHT
Kananbi no 0a3am JaHHbIX
pacnpeacjicHusi 0 KJIMEHTAaX
~_

Kristian Mdller, Aino Halinen.
Relationship Marketing Theory: Its Roots and Directions.
\\ Journal of Marketing Management 2000, N216, 29-54.



v | 1YPES Of Marketing Management

« Iraditional (Transaction) Marketing

Management (TMM) — Markets-based
buyer-seller transactions

=« Markets — Market-based RM
=« Networks — Networks-based RM
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and Commerce

KnumuH A.N.
Traditional (Transaction ) Markets (Buyer — Seller) Networks
Marketing Management (TTM)  pfarket-based RM — Networks -based RM

Buyer — Seller relations

Customer relationships Partners relationships
4 «C» - 4 «P»

Base relationships of RM
Consumer relationships: Market perspectives
Inter organizational relationships: Network/Systemic perspective



E@ MH(pOPMaLMOHHO —KOMMYHUKALIMOHHbIW
Entrepreneurship (M K) Ma pKeTMHr

and Commerce

KnumuH A.N.

B VK MapKeTuHre kito4yeBoe MoHATUE — 3TO MHdopMaums m
cnocobbl 4OCTyna K HEW. IHTEPHET B 3TOM CUCTEME UMEET OAIHO U3
peLlaoLWmxX 3HaYEHNN.

PaboTbl yuyeHbIX - naypeatoB Hobenesckon npemmmn 2001 r. 3a
aHanm3 pbIHKOB C acMMMeTpUYHON nHdopMaumen (. Akepnod, M.
CneHc, . Ctvrnauy), Nno3BonstOT CYUTATb, YTO HAcTynaeT apa UK
MapKETMHIra, KOTOPbIM CTAHOBUTCSH YACTblO CUCTEMBI
XOJIMCTUYECKOro MapKeTUHra.

[TOHATHE ABYCTOPOHHEro MapkeTuHra . [IenToHa, SBNSoWerocs
4yacTblo KoHUenuun UK MapkeTuHra, o3HayaeT, uTo
BOCMPUHMMAEMOE KayeCTBO YCNYrn B 3HAYUTENbHOWN CTEMNEHM
3aBUCUT OT KayecTBa B3anMOAENCTBUS MOKYNaTens ¢ NpoaaBLOM B
npowecce rnpuobpeTeHns ycnyru.



E@ Yxyawarwwmnca otoop nnu BpeaHbin Bbioop (adverse
eepenewsie | selection, anti-selection, negative selection)

KnumuH A.N.

» PbIHOYHLIN npouecc, B KOTOpOM "nrioxme" pesynsraThl
OOCTUraltTCs, Korga AoCTyn nokynartenien n npogaBLoB K
NHpopMaLUNM acUMMETPUYEH: OyayT BblOpaHbl, CKopee
BCero, "nsioxue" NnpoayKTbl UM KNUEHTLI.

Adverse selection - cutyauma, npm KOTOPOW aKTUBHad

NeaTenibHOCTb Ha  pblHKE  4BMFeTCs  HeratuBHbIM  3HAKOM
(OnpeneneHune Forex).

[Mpun yxyawatowemcs otbope nobexgaeTt He TOT NpodaseL, Y KOro
NPOOYKT KadecTBeHHee, a TOT, KTo pdaeTr o cebe Oonblue
uHcpopmauum (curHanoB), ybexgawwmx B BbICOKOM KayecTBe.
Takoe BO3MOXHO B OCHOBHOM MpPW CIIOXKHOM MPOOYKTe, CKOpee BCEro
ycnyre, B yCrnoBusix tHopmMaLumMoHHON aCUMMETPUK, Koraa npogasel
KBanudunumpoBaHHee NokynaTens.
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N3-3a nH(pOpMaLMOHHOU aCUMMeTPUUn
«npopasel, 3HaeT bonblie 006 ycnyre, Yem
nokynartesib» HeJoOpOCOBECTHbLIE NMpoaaBLbl
MOTyT «BbICMEATb» U 0OMaHyTb MoKynaTterssi.
B pes3ynbrate MHOro nwogen, He roToBbIX
pucKkoBaTb, HE coBepLlaT MOKYMOK, UK He
noTpaTAT HAa HUX MHOIO AEHET.

C nosasneHnem WHTepHeTa  6bIno
OTMEYEHO  CHWXeHne  MHMOoPMaLMOHHON
aCUMMETPUMN. OH No3BONsAET
HeoCBe4OMI1EHHbLIM nonb3oBaTenam
nony4yaTtb HEOOCTYMHYO paHee nHdopmauuio,
TaKylo0 Kak CpaBHEHME CTOMMOCTU CTPaxoBbIX
NOSINCOB PasfnUYHbIX KOMMaHWUM UK LUEH Ha
nogepxaHHble aBTOMOOUNN.
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[lepenava curHanos (signaling)

CornacHo Teopun pPbIHOYHLIX CUrHaNoB
CneHca npogaBubl MOTYT YBENUYNTL 00bEM
npogax npu rnomMowm npenocTaBreHnd
nokynartenam O0MOSNMHNTENBbHOM
nHpopmaumm o Kadvyectse cBoux ycnyr. B
KayecTBe [OONOSHUTENTIbHON UWHJOopMaUnm
MOryT BbICTynaTb: (UPMEHHbIE  3HaKMW,
rapaHTum, pekoMmeHgauum, nopyvmTenbCTBa,
KBanudgukauyms.

Hanpumep, pabotogatenb Bblgenser
cpeau NpeTeHAeHTOB Ha AOMMKHOCTb TeX, Y
Koro 0Oonee BbICOKOE W, COOTBETCTBEHHO,
bonee pgoporoe obpasoBaHue. Ecnu
pasHMUbl B YpoBHE o0OpasoBaHMA He
cywectsyet, TO pabortogaten He B
COCTOSIHUN onpenennTb, KTO n3
NpeTeHOeHTOB obnapaet oonbLuen
NPOM3BOAUTENBHOCTLIO.
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[lpoBepka (screening)

KOo>KUH
Cturnuu

1o Teopum «MPOBEPKN» MeHee
OCBeJOMSIEHHasi CTOpOHa MOXeT nodyauTb
OPYryto CTOPOHY packpbiTb ee MHJopMaumio,
MOTUBUPYS  3TO  HEBO3MOXHOCTLIO  MPUHATH
peLleHne npu Hannuymm HegoctaTtodHoro obnema
NHpopmauun.

[Mpumepbl cntyaumn, rae y npogasua 06blYHO
eCcTb nyywaa vHdopMauuda, 4em Yy rnokynaTess:
noaepXaHHbIE MalUWHbI, UNOTEYHbIE DOpPOKEPbLI U
ccygopatenu, bupkeBble Makrnepbl, areHTbl Mo
npogaxe W onepaumssMm C HEOBMXKXUMOCTbIO,
COENKN CTPaxoBaHUS XN3HW.

[Mpumepbl cuTyauuin, rge y nokynartena ectb
nyywasa nHgopmMaums, 4em y npogasLa: npogaxmu
HEOBWXMMOCTU MO 3aBELAHUI, WU NpoaaXu
cTapblIX XYLOOXECTBEHHbIX KapTuH oes
npeawecTByoLwen npodpeccmoHanbHOM OLEHKN UX
LLEeHHOCTMW.



EC

Entrepreneurship
and Commerce

[1ByCTOPOHHNN MAPKETUHT

[1>KOH
[1lenToH

MokynaTenb cyauT O Ka4vecTBe
yCnyrm He TOMbKO MO KayeCTBEHHbIM
XapakTepuctmkam (Ucxod MeAULMHCKOMN

ornepauumn), HO Takxke n no
dyHKUNOHaNbHbLIM XapakTepucTukam
(NnposiBNsseT M goktop  3aboty m
COXpaHsieT KOH(puaeHumanbHyto
NHOpMaLMIO).

C [pyronm CTOpPOHbI  MoKynarterb
OOSMKEH BbITb 3anMHTEepecoBaH B KOHTaKTe,
4YTOObI NONy4YnTL HBOree BbICOKOE Ka4yeCTBO
yCryrm M packpbiTb BCO WMHGOpMaUUO O
cebe. HanbonbLen rnmybuHon
OBYCTOPOHHErO MapKeTUHra (korga
Ka4eCTBO  3HAYUTENbHO  3aBUCUT  OT
3aMHTEPECOBaAHHOCTU 7 YeCTHOCTU
nokynartensi) obnagatoT obpasoBaTeribHble
yCryru, topuandeckme yCryru,
MeaNLMHCKNE YCnyru.
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KnumuH AN,

KAKOHOMUKA

[ToyeMy nodu cmpemsimcs nPou3BoOUMb U NOJTy4amb NPO-
JdyKmbl HU3KO20 KQ4ecmBa.

CTAHAAPTHAS TEOPMS UIP YUUT HAC: ueM 6bl HU OOMEHUBANUCH T10AU (MaesAMH, yC-
JyraMy WM TOBAPaMM), KXK/ABIA XOUET MOAYIUTh OT APYTUX pabOTy BBICOKO-
ro Kauecrsa. /laBaite CTUAM3yeM CUTYaLMIO TAKMM OOpPas’oM, YTO TOBAPbl MO-
ryT ObITh OOMEHEHBI JUIIb HA ABYX YPOBHAX KaueCTBa: BBICOKOM M HHU3KOM.
Kakonomuka (OT rped. «kaxde» — «AypPHOM» U «OIKOVOUio» — «<AKOHOMHUKA») OIK-
CHIBAET CIy4yau, KOT/a JIOAM HE MPOCTO MPEANOYUTAIOT IMOJydaTh TOBAP BbI-
COKOTO KauecTBa, a B OTBET IIPEAOCTABIATh HU3KOKAYeCTBEHHbIN (CTaHAapTHAs
OTIUIATA «[1aPAa3UTa»), 4 KOTA OHU, 10 CYTH, IIPEANIOYUTAIOT OOMEH TOBApaMu
HM3KOTO KavyecTBa. Kak Takoe Bo3amoxxkuo? M kak HeuTo mogobHOE MOXKET OBITH
paunoHanbHbIM? Jlake ecyu Mbl JIEHUBBI U MPEANIOYUTAEM BbIJATh HU3KOKA-
YECTBEHHBIN NMPOAYKT (HampuMep, MUIIEM TEKCT B MOCPEACTBEHHBIN KXypHal,

T e e i e A

mmamm smema e asmm mem Eacmmemm ———-tl e mma mmaa -



