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Be clear what you a
mon

* You need to be able to@emo
direction for your business, an ctly how
the bank loan will fitin. S Levery single
penny will be spent and ‘Mxpected

returns are. It’s better t o'qrestimate than
fall short of the amount needed.
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The bank will be keen to seeMhat experience
you have in your sectc i what kind of

» management team /o 2. Show that you
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[he firsteiasto BBt up some security —
omethigyo@ill lose if you cannot repay
PUCSERCsses without.assets.may
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are buying with the loan as
will ask for personal security
house.
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_Be prepared for loan covenants
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* Some banks e m* 'rti'u.‘ - enant to
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cover their loan. That’s a sericSofitel

must adhere to, or they will demand
immediate repaynﬁeht’af;‘be/ loan. Typically
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CAMPARI

Character: Show you are a competent business leader with a
good trading history in that sector and a sound management
team

Ability: Show you will be able to repay the money

Means: Demonstrate you have the means and resources to run
the business in a way the bank approves

Purpose: Be clear what the money is for and that you have
thought it through

Amount: Demonstrate why you need that cash and how it will
be spent

Repayment: Forecast your cash flow to show you can meet
repayments

Insurance: Show you have removed risk from your business by
taking adequate insurance to cover anything that could go
wrong.






