Lect Han-Ooopu Tuproecku NpakTuku B
YcnoBusata Ha Cnapgawa UkoHoMuka!
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AESI

PRAGTIGES

KakBo npeacrtaBnsaBaT A06puTe NpakTUKK?

O6eKTUBHN KpUTEPUM 3@ OT/IMYHO TbProBCKO NMpeacTaBsHe
Ha opraHusauuuTe. Hanpumep...

(% Ha TbproBCKUTE NpeacTaBUTENN NOCTUMHANU
npoaa>xbeHnte cu uenn)

KopenaunoHeH aHanu3 3a Bpb3KaTa Mmexay "OTnnyHuumnte”
n Toproeckute NpakTnkn. Hanpumep...

(Mpernen Ha npoaa>xb6eHnTe Bb3MOXXHOCTM U OLIEHKA MO

onpeaeneHn Kputepumn)
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®a3u Ha B3emaHe Ha pelleHue 3a NOKYMNKa

®daza 1:

OnpeaensaHe Ha HYWAUTE

PELLEHME -

-
e

dasza 2:

Ou,euua Ha aATepHaTUuBUTEe

Hamowiuk: Sales Perform ance I atermmational (SPI)

®dasza 3:

OueHKa Ha pucKa

HY»AM

PELLEHUE

BPEME
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Ha UIKIOCTPaUnATa rno-Aaosi1y ca rnoka3aHu WecCT cTpaTternn, KoOomTo TpFI6Ba Aa nmarte
npeasna, ako UCKarte aa I'IOJJ,O6pI/ITe LLHaHCOBETE CU 3a YCrexX.

dokycmpaHo
» TapretTupaHe

B ObocTpeH
n

nocnaHusa
Mony4ete

B npuaHaHue 3a
CTOMHOCTTa Cun
Cob3apanTe ycellaHe

» 32 HEOTNOXHOCT
HabnerHete Ha

B KOHKYPEHTHUTE TaKTUKK
B3emeTte noseye ot

B HacTosALUTE CH

KINMMEeHTU

il

TapreTMpalhTe notgenete spemMe Ha Bb3MOXHOCTUTE C
HaN-ronsiM NOTeHUnan

Cob3panTte cbobuieHna n nocodbmsa oKycnpaHu
BbpPXY KOHKPETHU Npobnemu

[lobGaBeTe CTOMHOCT N efIMMHUPaNTE pUCKa BbB
BCSKa pasa Ha UMKbIia Ha npogaxta

HamepeTe 1 nskapanTte Ha NOBbPXHOCTTA
CKpUTK BnsHec npobnemu

[NMokasBanTe gobaBeHaTa CTOMHOCT 3a KNneHTa
BbB BCsIka (pasa Ha Luukbfia Ha npogaxota

N3Bneuete MaKCMMYyMa OT HaCToALLNTE CU

Sel | eX
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CTtpaTterua EgHo:

dokycunpaHo TapretmpaHe

Bucoko

=
]
s
=
la_J » Bucok bvgel busHec lNoTteHuman
o3l Han-BMCOK NpnopuTeT Npu MHBECTUPAHE B PECYPCU 3a Npoaax
C
®)
2 A B
™  * Huckm unm HMKakBmM KPaTKOCPOYHMN
LE [10XOAM UMW HeJocTaTbyHa * Hucbk go cpeneH busHec
MHOpMaLUS 3a OLeHKa Ha noreHuman
noteHumana * Bncoko HMBO Ha HacToALLN
* Hucko HMBO Ha HacToAwmTe OTHOLUEHWS
OTHOLLEHUs * VIHBecTUpHe B pasBUTUETO Ha
« TepuTopuaneH MapKETUHT Bb3MOXXHOCTM 3a npogaxota
Hwucko Bucoko

HacTtosLwm oTHOLWEHUSA Se L LeX
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JloByBaHe:

TbpceHe nnun cb3gaBaHe Ha HOBU NpoaaXxbeHu
Bb3MOXXHOCTHU

cpen KNUeHTUTE C Han-ronam noteHumarn.
OtrnexpaHe:

KyntnBnpante akTmBHM npogaxxbeHn Bb3MOXKHOCTH Better

cpen Farming

KITMEHTUTE, C KOUTO UMaTte Han-brmsku

Kakioto forifie:

BHuMaTenHo pearpanTte Ha akTUBHM NpoaaxxbeHu
Bb3MOXHOCTU

Ha KNMUEHTU, C KOUTO HAMATE Brn3Kn B3anMMOOTHOLLEHUS.

SelLlLeX
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noabpaxu
KNMEHTH

npoaaxom

-—

HacnodBaH

VHOVPEKTHU
npoaaxomn

MarCom

NpoAYyKTOB
MapKETUHT

—

CTBIMKA
1

Paspa6oTBaHe Ha

cucrtema

npo6nem/peLueHun

e

CTBbMKA 2

3awuTnmm
OTIIUKKN

CTBbMKA 3

N3rorBsiHe Ha
CMUCBLK C
KIo4YoBUTE
6usHec
npobnemu

cTbnkA 4

Paspa6otka
Ha KapTu ¢
nocnaHus 3a
pelueHusTa
HM

CtpaTterus [IBe -

ObocTpeHun lNocnaHusa

CTbNKA DS

UsrpaxaaHe Ha
MHCTPYMEHTHU 3a
nponax6a

all VHCTpyMeHT
1 npogaxom

nonesu

MapKEeTUHr

'

BTOPUYHU
-

npoy4BaHm

7 )

'

MarCom
-

)
Yebcant
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suspects

Ctbnka 1: Pa3paboTBaHe Ha kapTu [Npobnem-peLueHmne KouTo Lie

nognomMorHaT TbProBCKUTE npeacraBuTenn aa pasbepar Kro4oBuTe
npobremMmn ¢ KOUTo ce CONMbCKBAT KIMEHTUTE.

[Mpumep: MNpu aHann3 Ha npogaxxou ce 3abenasBa HacNosiBaHe Ha ........
[Mpn HacTbNBaHe Ha cNegHOTO CbOUTME NPU KIUEHTA.............

Kapta Npobnem-PeweHune:
MpbcHa 3agHa cegarnka + 3agpbcTeHo vadmm) “XoTen 3a rymun”

SelLlLeX
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Ctbnka 2: UpeHTndpmkaumsa Ha Tpu TMna 3aliMuTUMM OTIIUKU B
Ha4yMHa No KOMTO HaLWeTo NnpearioXXeHne agpecupa Tesu
KOHKpPEeTHU npobnemu:
NMpumepn:

* CBBbp3aHu Cc npaBa Ha COOCTBEHOCT:

° CpaBHVITe.HHI/I OTIINKWN:

e OTNMKM Ha USANOCTHOTO Bb3rnpusatume:

SelLlLeX
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Ctunka 3: KOHconuaupaHe Ha ONUCaHUTe KNMEeHTCKHU
npoGnemu u

OTnuKnTe Ha NpensIoKeHNEeTO HU B CMUCHK OT 3Ha4YNMM 3a
KrineHTa

OM3Hec cuTyauumn, HaKbOETO KOMYHUKaLMATA C Hero aa 6bae
Haco4yBaHa!

Mpumep:

SelLlLeX
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Ctbnkaad: Obob6LwaBaHe Ha BCAKa e4Ha OT 3HAYMMUTE
OusHec
Cutyauum B “Kapta - lNocnaHne OcHoBaHa Ha PewweHue”.

TbproBckute npeacTtaBuTesniu Morat 6 P30 U NIeCHO Aa ce
oopbLaT
KbM KapTaTta Korato naeHtudumumpar npobnema Ha KfiMeHTa.

U3nonaBame Kapta - lNocnaHmne OcHoBaHa Ha PewieHue 3a
Cb34aBaHeTo

Ha UHcTpymeHTH 3a lNMpoaaxou, MapketuHrosa KomyHukauus,
yebcanT

SelLeX

Mpumep: Excellence in Sales
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HaucmuHa nu sawume riocnaHusi, Kakmo MapKkemuH208U maka u
npodaxbeHu ca ¢hoKycupaHu ro-cKopo 8bpXy cmoliHocmma, Kosimo
docmassim Ha KrueHma, OmKo/IKomo 8bpXy npodykmume 8u?

LloKorko egbekmusHO sawiume mbp208UlU ce opueHmupam 8b8 8pb3Kama
MeXOy KrueHmceKume rpobrieMu u peweHuUssma, kKoumo umame
8b3MOXHOCM Oa cb30ademe 3a pewiasaHemo Um?

SelLLeX
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Crparterusa 3:

MNMony4yeTte NpunsHaHue
3a CTonHocTTa CcM

CtTounHocCT:

B to C: CyGeKTMBHO ycellaHe CBbP3aHo C
XernaHue
3a npurtexaHue!

B to B: O6eKTMBHO goOKa3aTericTBO 3a
npuHoc KkbM OpraHnsaumoHHoTo PasBurtue!

B to B: BuaoBe CTOMHOCT U TAXHOTO
CbBMecTABaHe!

.

Product / Service / Content

SelLLeX
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Channel + Process



Crparterusa 3:

MNMony4yeTte NpunsHaHue
3a CTonHocTTa CcM

Pasu Ha B3emaHe Ha peweHUue 3a NOKynNnkKa

daza 1: daza 2: ®daza 3:

OnpeaenAHe Ha HywauTe  OueHKa HA aATepHaTUBUTE OueHKa Ha pyUcKa
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Crparterusa 3:

MNMony4yeTte NpunsHaHue
3a CTonHocTTa CcM

PaboTa ¢ noTeHumnanHun KIMeHTu npu
Bb3MOXHOC nunca Ha AkmuseHa lNpodaxxbeHa
T Bb3moxxHocm:

CTumynupanTte nHtepec:
CTumynmpan

Te UHTepec

B NOTEHLUMANHNUTE KNUEHTUN Ype3
nNpoBexaaHe Ha nscneaBaHe C Lern
Cb34aBaHETO M KOMYHUKMPAHETO Ha
BHYLLABALLIO 4OBEPUE N KOHKPETHO
npeanoxeHne 6asmpaHo Ha gobaBeHaTa
CTOWHOCT, KOSITO cMsATaTe, Ye MoXeTe Aa

oocTtaBuTe. Se L Lex
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Crparterusa 3:

MNMony4yeTte NpunsHaHue
3a CTonHocTTa CcM

NoTBbLpAEeTe CTOMHOCTTA:

[Mpouenypa [MpoabrkeTe AgnarHoCTULMPaHETO
N OCTOUHOCTETEe MbPBOHAYAaSTHOTO
npeanoXxeHuwe ¢ uen aa
KOMYHUKMpaTE peanHaTa
CTOMHOCT, KOATO MOXeTe aa
JocTaBuTe.

MNoTBbpAOETE
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Crparterusa 3:

MNMony4yeTte NpunsHaHue
3a CTonHocTTa CcM

3aTtBapsiHe [demoHcTpupanTe Heobopum
UHpekc Ha Bb3BpawaemocTTa
(ROI), kOMTO Aa NOANOMOrHe
KENaHMEeTOo Ha KNMeHTa aa ncka
Oa Kynu. 1o To3n HauurH 1 Wwe
MUHUMU3NPATE OTCTLINKUTE B
npoueca Ha nperoBapsiHe

3aTBapsiHe Ha caernkKara:

SelLLeX
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Crparterusa 3:

MNMony4yeTte NpunsHaHue
3a CTonHocTTa CcM

MU3mepBaHe Ha pe3ynTaTa:

[locTaBeTe peleHneTo Ha
KrneHTa u ce ybenete, ye Ton e
Nony4ns o4akBaHata CTOMHOCT.
U3amepBankm ycrnexa cu
W3mepBanTte noBuLLaBaTe Bb3MOXHOCTTAa Aa
yCTaHOBUTE MOBTapSLL, ce
OU3HEC C KNMeHTa cu.
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Bb3mox
HOCT

CTtumynu
pante
NHTEpPEC

Crparterusa 3:

MNMony4yeTte NpunsHaHue
3a CtonHocTTa CcMn
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da3a Ha npogaxbaTa

[Mpoueny 3aTBap4
pa He

[MToTBbLPA N3mepBa
eTe nTe

TexHuka 3a npu3HaBaHe Ha CTOMHOCTTA
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[lonazaHe

obekmusHa
OUEHKa
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Ha OCHoeUu

YnpaeneHu

e




