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OCHOBHbIE KpUTEepun onpeaeneHus
roCnmuTanbHOro AUCTpubbioTopa

KnneHtckaa 6a3a

ACCOPTUMEHT

Yyactmne B @OpMUPOBAHNUM CNPOCa

MHauBUAYanbHbIM NOAXOA K KIIMEHTY
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SWOT
CunbHbIe CTOPOHDI

BbiCOKMI YpOBEHb Crneuuanm3aumm
YnpaBnaemMocTb KOMMaHuu

KayectBO KOMMYHUKaLMK Mexay
KOMMaHWEN U ee KNUEeHTaMU, Key-account
management

KaapoBada cocTtaBngoLLas

DKOHOMMS Ha 3aTpaTtax U rnmbkasg LeHoBas
NONTUKA
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SWOT
Cnabble CTOPOHbI

3aBUCUMOCTb OT KJIMEHTOB U MOCTAaBLLMKOB

OTCyTCTBME BO3MOXXHOCTU
ansepcudurkaummn bmusHeca

OrpaHnYyeHHbIN aCCOPTUMEHT

Bbicokas ANCKPETHOCTb
NOCTaBOK/MOCTaBKN HEOONbLLOro obbema

[dednunt 060pOTHbLIX CPeaCcTB
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SWOT
BO3MOXXHOCTU AN pa3BUTUA

YBenunyeHue obuiero obrema
drHaHcuposaHusa JIINy

PocT nHBectmumn B R&D
[IpnBaTM3aUns rocyaapCTBEHHbIX KITMHUK
Pa3sutmne AAMC

PoCT nHTEpEca K poCCUMNCKOMY
roCnMTasIbHOMY PbIHKY W BbIXOA HA HEro
HOBbIX NPOUN3BOANTENEN
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SWOT
BHellHMe yrpo3bl

[ OCcypapCTBEHHOE peryimpoBaHue
LleHTpann3auuna 3aKynok

YKpynHeHne pbiHKa
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OCHOBHblE TEHOEHUWN

PacluMpeHne accoptmMeHTa ansg paboTbl «noa
KJTHOY>»

YBenu4yeHue ponim MHCTUTYTa «aBTOPU30BAHHOIO
ANCTpUbBLIOTOPa»

YXxo[ OT TeXHUYECKOro ob6cnyXxmBaHus
npounssoanTens

AyTCOPCUHT

Perncrpaums n BHeapeHne HOBbIX MrOCnUTaNbHbIX
NpPOAYKTOB
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