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OAHUM U3 3PPEKTUBHBIX «opyanmn»
B YCNOBUAX 6UTBLI 3a npuBreYeHue
U yAepXaHue abOHeHTOB KrMeHTa sBnseTcs
CRM-cucrtema, NCNONb30BAHUE KOTOpoU
No3sosnseT NpasUsibHO OLeHUTb NOTpebHOCTU
KSIMEHTOB U CNOCObCTBOBATL YAOBIETBOPEHUO
3TUX NOTpebHOCTeW.




OCHOBHas Lenb KOMNAHUU - NOBLICUTbL CBOHO LIEHHOCTb
KOMMNaHUKU, YTobbl caenatb ee 6oree npusnekaTesibHOU Ang
aKLINOHepOB.

= Kak 370 oueHuBatb? Y10 MbI NOBLILIGEM?:
* NOXOAbI?

* peHTabenbHOCTb NpOoAaX?

* peHTabenbHOCTb NPOAYKTA?

= Kak NoBbICUTb NpUBLING?:

* AKLUEHT Ha noTpebuTteneii, Ha NOBbIWEHWE AOXOA0B, HA CHUXeHUe 3aTpaTt
U Ha pasBuTUE;

- Conoctaensas 3aTpaTbl HA O6CJ'|Y)KMBGHM€ C OXUAAEeEMbIMU OO0XO0AAMMU,

« Onpepenasa noTeHUUAnN CyLeCcTBYHOWMX NOTpebuTteneu, yaepxmeas
AOXOAHBIX NOTpebuTeneun.



Y10 TaKkoe «noTpebutenbckas LeHHOCTb»?
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OueHka Customer Value u ee BAmaHue Ha
BbI6Op CTpaTeruum

ATy 3ns HuE NOKEZATEND
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Knroyesbie HanpaeneHus, No
KOTOpbIM byAaeT passueatbcs CRM:

* aHaNu3 6onblero KosinYecTso rpynn;
» CO30aHUE bonbliero KonmyecTBa LieneBbIX

rpynn;
» CO3AaHUe bonbliero Koam4ecTso k \6
KOMMYHUKALMOHHBIX KAGHAS10B; ﬁg
» CO3AaHUe bonblero KonmuyecTea ToYekK
CONPUKOCHOBEHUS.
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NHcTpymeHTbI CRM

' MoseaeHYecKoe Kax0ea SepOsTHICTS YO0, YT0
NPOrHOZHPOBEHHE - ABOHENT OTKAKETCR OT yCmyrn?
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MHAK M3 RPKOW CTOPONE

OCHOBHbIe YYACTHUKU pbLIHKA COTOBOW CBA3W,
Takue Kak «MTC», «BeimnenKom», «SkyLink»
n «MerapoH» ucnonb3yrot CRM-cuctemsr.
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» «CKat JIuHK» - Microsoft Dynamics CRM
« «MTC»- Oracle Siebel CRM
» «MeramoH» - Amdocs

» «<bunavH» - Amdocs
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AyanTt CRM-cuctem

i

» OteyectBeHHbIe CRM-cucrtemsr

(Terrasoft CRM);

» 3anaaHbie CRM-cuctemer

(Oracle Siebel CRM, Microsoft CRM, Amdocs
CRM).



E————————
Oracle Siebel CRM
Ay

N3 BCex pelleHUUN AaHHAS CUCTeMa 9BNSeTCS CaMou
AOPOrocTosleun, NpuU 3TOM ee PYHKLUMUOHASTbHOCTb
NPAKTUYECKU UACHTUYHA PYHKLIMOHANBHOCTU
Apyrux cuctem. Ho npu stom IT-peweHue ans
KOQNIMLIMOHHOU NMPOrpaMMBI JIOASbHOCTU,
noctpoeHHoe Ha Oracle Siebel CRM, Hanbonee
YCTOUUUBO K NOTEHLUUANbHBIM HArPYy3KaM.




|
Microsoft CRM

OCHOBHbLIM HeAOCTATKOM AAHHOWU CUCTEMbI
aBNAFOTCA BLICOKME TpebOoBAHUS, KOTOpbIe OHa
npeabaBngeT K annapaTHoMy Komnnekcy. C apyrov
CTOPOHSLI, AGHHAS CUCTeMa 9BNSeTCa Nnerko
HaCTpamBaemou U macwtabupyemon, 4To No3eonger
peanu3osbIBATHL Ha 6ase AAHHOrO pelleHus
NPOrpaMMbL N10SNbHOCTU NHO6OrO YpOBHS
CNOXHOCTU.
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Amdocs CRM

HecmoTpsa Ha TO, UTO 3TO pelueHue aBngeTcs
AOCTATOYHO CUSNBbHBIM, OHO U3HAYANbHO
paspabaTtbIiBaNOCh NOA NOTpebHOCTU
TeSIeKOMMYHUKALUUOHHBIX KOMMNAHUU U B MeHblUeu
cTeneHu aaanTUpOBAHO NoA NOTpebHOCTU
NPpOrpamm J0AbHOCTU pUTenna.
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Panee: Ceituac u B Bygyujem:

* MpuHaTHe pelweHna Ha * Pewenue npuHUMaTcA Ha
OCHOBE MHEHUA ocHose Buznec - aHanusa
IKCNepTOoB

* AHanus Toro, “yro * Ananms Toro, “yro
npounsowno” npousonger”

* AsTomaruueckoe * MurennexryansHoe

NPMHATHE DeLUeHNA NPUHATHE peLUeHUA



CTTACMBO 3A BHUMAHME!




