‘ n CaHkT-leTepbyprckun
doHA pa3suTus busHeca

YnpaBnexHue
B3aMMOOTHOLUEeHNAM
n ¢ KnmeHtamu (CRM)

Makcum BAJTAHEB
CTapLunm KOHCYNbTaHT

KOHCynbTaHT NpoekTa
«ONEKTPOHHbIE HaBbIKM OS]
Poccunckmnx MCI1»




OnpepenerHne CRM
CRM

Customer Relationship Management unnu
YnpaBneHune BzanmooTHoweHnssMu ¢ KnmeHtamum

¥

HanpaBneHHasa Ha NOCTpPOEHMEe YCTONYMBOTIO
bunsHeca KoHUenuua n bu3Hec cTpaTterus,
A0POM KOTOPOU ABMAETCA "KNUEHT
OPUEHTUPOBaHHbIN" Noaxon.

' 9710 HE nporpammHbin npoaykTt n HE
s TexHonorug. 3to gaxe HE Habop I'IpO,EI,yKTOB.
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HemHOro ncrtopum

» [lepBbiM ObIN ERP - Ha nepBoe mecTo
CTaBUsica NpoAYKT 1 busHec-npouecchl,

» 1o 90-x ropoB koHuenumna CRM ewe He
cdpopmupoBanacbk. Bce bonbLuyto LLIEHHOCTb
cTanu npeacTaBnsTb KNMMEHTCKUe 6as3bl;

» 90-e roabl - hopMupoBaHmME KOHLIeNLUumn
CRM.
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[lpegnocbinku ans
cdbopmuposaHua CRM

« Pa3nuyHble cuctembl coopa nMHopmaLumm o KINMeHTax,
4YaCTUYHO BKNroYvatowmx 3advatkm SFA (Sales Force
Automation) — ABTomatusauma eAaTernbHOCTU TOProBbIX
npegcrtaBUTENeN.

» Pan mapkeTuMHroBbixX 6a3 AaHHbIX, 0becrnevnBaoLLnX
aHanm3 Ha ypoBHe npoaykrta (ero npogax), Ho crnabo
NHTErPUPOBAHHBLIMU C NCTOUYHUKaAMK APYron nHhopmaumn.

» Cucrtembl goctaBKkM MHPOpMaLUMK 0 KNnMeHTa (npsmas
noyToBasa paccblfika n T.4.).

- Bba3soBble aHaNUTN4YeCKMe MHCTPYMEHTbI, UCNONb3yeMblE
ONS aHanuM3a noBeaeHns nokynaTtensa npu AUCKPEeTHOW
NoKyrkKe, HO 6e3 y4yeTa ero )KI/I3H€HHOF2IN[I8.
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Nornyeckune onokm CRM

Mpopaxu
['lo TenedoHy *Uepes KypbepoB
*[lo NIHTepHeTy *Po3Hn4Has

O6cnyxnBaHue 3aKa34yuKoB
[laHHblE LeHTpa obCnyXMBaHNA
«[laHHble nogaepxkn no IHTepHeTy

«[laHHble No 06CnyXMBaHUIO Kypbepamu

MapkeTuHr
«[laHHbIE, CBA3aHHbIE C peKiaMmon
*[1naHnpoBaHune
*AHann3 gaHHbIX

*CKBO3HOM KOHTPOIb BLIMNOMHEHUSA 3aKa3a
[10NrocpoYHblie OTHOLLEHUS C KITMEHTAMW
'Vl,D,eHTMdJVIKaLI,VIﬂ NyYLWKUX KNNEHTOB
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dPyHKUMoHanbHble 611okn CRM

- SFA Sales Force Automation -
aBToOMaTmn3auusa OesiTenbHOCTU TOProBbIX
npeacTtaBUTENEN;

- MA Marketing Automation - aBTomaTtmnsauus
MapKETUHTa;

. CSS Customer Service & Support -
aBToOMaTmn3auuna crnyxbbl nogaepKkn n
o0CnyXXuBaHUA KIIMEHTOB.
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«+t» N «-» BHeOgpeHus

dakTop + -
[lepcoHan Yenope4veCKnn pakTop B HEKOTOPbIX HepocTtato4yHaa KOMMbOTEPHadA
npoLueccax BO3IMOMHO CBECTU K HYNIO (Y4eT) | rpaMoTHOCTL (fonroe BpemMa obyqe HKg)
YeTroe onpepeneHne ponen n HexxenaHne apTtoMmaTmusaymm paboTbl
OTBETCTBEHHbIX
HeobX04UMOCTL PUPME)
CKropocTb 0bpabo Tk MH OpMaLnn BoasHb packpbITUA HapaboTaHHbIX
KOHTaKTOB
YMeHbLUEHWE YUCna nepcoHana (cknag, MapKeTUHr)
CKBO3HOW KOHTPOIMb 3a paboToW (3aHATOCTbL, BbINOMHEHWE 33 aHWU)
[pouecc ABTOMaTU3aL WS [NoacTpoKa NpoLUeccoB KOMMaHWUM Noj
] cUcTemy
CKBO3HOW KOHTPOIb
Cbon B cucteme
[NepcoHanusayung
TexHonorua HoBble cepBUCHI (KOMNbIOTEPHBbIE [MOCTOAHHOE UBMEHEHWNE TEXHOMOT A

TepPpMUHallbl, aBTOMaTU4ECKNEe KaCcC bl)

HocTynHocTb nHopmayumn (MHTepHeT)

TpyaHoCcTK BbiDOpa

[NepeHo HbIX B HOBYO Bf]
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CRM n e-CRM: HecKkonbKo

BbiCKa3blBaHUW

« E-CRM - npoaomnxeHune koHuenumumn CRM n ewe
OOMH noaxoA K KNMNEHTY, HO yXe Yeped VIHTepHeT

« E-CRM - HacTOSsIWaa uenb, HO 3TO He
PEBONOLMOHHO HOBAs CUCTEMA MU HAabop
npoueccoB. e-=CRM - CRM oH-nauH

« CRM - cTtpaTterusa, web - cnocob ocyuiecrTBrieHus

« CRM - mynbTUKaHanbHas ctpaTterua. Tenepb
KnneHt OpneHTUpOBaHHbIN NOAXOI MNOSABUIICA N B
UHTepHeTe
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OueHkKa achdektuBHoctn CRM-
NnpoekKTa

o YMeHblUueHne BpeMeHMU Ha 3aKkpbiThUe cAernok
- lMoBbiWweHne Konn4yecTsa NOBTOPHbLIX N KPOCC-NpoAax

» [loBbicnTb 3(pheKTUBHOCTb YCUNTMN NO CObLITY
TpaaMUNOHHBLIX ANA KOMMaHUM TOBaApPOB U YCIYT;

» [OHMXeHUue Tpyao3aTpaT Ha NPOLIECCHI, CBSI3aHHbIE C
CRM-npoeKkToM: pyTUHHbIE onepauum rno padoTe C
KNMeHTaMun, aHanu3 AaHHbIX

» loBblleHUe NOANBLHOCTU KINMEHTOB: OLEHKA Mo METOAY
BSC (Cucrtema cbanaHcnpoBaHHbIX NOKa3aTesien)
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Knaccudukauma cuctem

B o6wem CRM cuctembl MOXHO
KnaccuduumposaTb No:

o PYHKLUMOHANbHbLIM BO3MOXHOCTAM
» LleHa/(pyHKUMOHANBbHOCTDL

» [1o reorpadoum paspaboTKku: pocCUNCKne n
3apybexHble
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Knaccudpukauma cuctem no COOTHOLLEHUSA
dYHKUMOHANBbHOCTL/CTOUMOCTD

1. CncTtembl C MaKCUMaribHOU
(PYHKLUNOHANBbHOCTbLIO 1 CTOMMOCTbLIO BNageHus
ot 1 000 000%

2. Cncrembl ¢ MOLWWHOU (PYHKLUMOHANBHOCTLHIO U
cTOMMOCTbLI BnaaeHus ot 200 000%

3. CRM-pewieHunsa 3anagHbIX U POCCUNCKNX
CUCTEMHbIX MHTErpaTopoB

4. KopobouHblie CRM cucremsl
5. 3aka3Hble CRM cucrtemsbl
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1. Cnuctembl C MakcuMaribHOM
JPYHKUMOHANBHOCTBLIO Y CTOMMOCTbLIO

BrnageHna* ot 1 000 000%

Bua v pasmep busHeca:

« 500-1000 coTpyaHukoB,

» MpoaaBLOB N CEPBUCHBIX cneunanuctoB bonee 50

- B[ 6onee 25 000 knNueHTOB

o KOHKYPEHTHasi oTpacrib, BbICOKast HopMma nNpubbinm
(bonbLwon 00opoT), ANUHHBIE N(UIMN) YHUKAlbHbIE LUKNMbI
npogax

Bo3MOXHble pellueHns (Moaynun KPynHbIX CUCTEM):

» Siebel

» Oracle E-Business Suite

« SAPI/R3 v gpyrue

CtoumocTb p./M.: 1500 go >7000 $

* - CTOMMOCTb BNnafeHus Ha BeCb CPOK ncnosfib3oBaHunsa CUCTeMbl
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2. Cnucrtembl C MOLLHOM
PYHKUMOHANBHOCTBLIO Y CTOMMOCTbLIO
BnageHuna* ot 200 000$

Bua n pasmep busHeca:

« 100-300 coTpyaHuKoB

» KONMYecTBO NMpoaaBLIOB U CEPBUCHLIX cneuuanncTtos bonee 20
- B[ 6onee 10 000 kNnueHTOB,

o KOHKYpeHTHas oTpacrib, BbICOKasi HopmMa rnpuodbinn (6onbLluon obopor).
Bo3MOXHbIE peLleHus:

« Microsoft Axapta (oToenbHbI MOAYIb)

Microsoft Navision (oToensHbIn MogyIb)

Microsoft CRM

BAAN Invensys CRM

SalesLogix

WinPeak CRM

GoldMine BCM CE (SQL) v ap.

CtoumocTb p./m.: 1500 go >7000 $

* - CTOMMOCTb BrnafeHus Ha BeCb CPOK ucnonb3oBaHunA CUCTEMbl
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3. CRM-pelweHun 3anagHbiX 1 POCCUNCKUX
CUCTEMHBIX MHTErPaTOPOB

Bua n pasmep busHeca:
» 50-100 coTpygHuKoB
» KONMYecTBO NMpoaaBLIOB U CEPBUCHLIX cneuuanncTtos bonee 10
- B[l 6onee 5000 knneHToB
Bo3MoXHble peLueHns:

Mapyc (oTaenbHbIN MOaYb)

ManakTuka (otoenbHbIn Moaynb)

WinPeak CRM

Terrasoft CRM (SQL)

Komnacc

GoldMine BCM CE (SQL)

OONbLUMHCTBO APYrNMX CUCTEMHbBIX UHTErPaToOpPOB
ToumocTb p./m.: 300-800 $

O. [ [ ] [ [ [ ] [
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4. Kopobo4yHble CRM cucrtembl

Bug v pasmvep dusHeca:

« Manoe nnun cpegHee npeanpuaTue, B T.4. ¢ unnanamm
» KonunyecTtBo NnpogaBLIOB M CEPBUCHBIX crieumanncToB bornee He bornee 20
- B[ He bonee 10 000 knueHTOB

Bo3MOXHbIe peLleHUs:

» KnueHt-KommyHukaTtop

Sales Expert

WinPeak CRM

1C-Papyc: CRM YnpaBneHue npogaxamu,

TerraSoft CRM

Goldmine

Act!

Outlook 2003 c moaynem Business Contacts Manager
MHorvne gpyrue

CtoumocTb p./m.: 100-400 $
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5. 3akasHblie CRM cucrembi

» Ycnex 3aBucuTt ot [ogpsaaymka n 3akasduka.

» MHOro xopoLmx npumMepoB n eLle bosnbLue -
MNSIOXUX

» [logxognT onst HectaHgapTHOro bmu3Heca u
OMNbITHOro NepcoHarna

» Bcerga nopoxe KopoboyHoro
» TpebyeT DonbLUe BPEMEHM
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[lonHaa CTOMMOCTb peLleHUs
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[NonHasa cTouMoOCTb peLlueHus /
CTOMMOCTb nuueH3un Ha N0
+

CTOMMOCTb O0pPabdOTOK
(+ ctToMmoCcTb annapaTHbIX
cpeacTB)

+

CTOMMOCTb BHeApPEeHUS
+

CTOMMOCTb OOy4YeHuns
+

CTOMMOCTb NoaAepPXKKu
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Kak BHep,pMTb CRM CMCTeMy

IunarHocTuka

PaspaboTtka n
TecTupoBaHue

PasBepTbiBaHue

. 2 1epoyVD nn
CDOHp, pa3BV|TV|s:| OunsHeca
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KOHTaKTbI

Makcum banaHeB
CTapLwmn KOHCYIbTaHT

CaHkT-lleTepbyprckumn

PoHp pa3BUTUA OM3Heca
190005 CaHkT-lleTepbypr,
Namaunnosckuu np. 14, odp. 314
Ten.: (812) 325 8351, 575 0480
dakc: (812) 712 6607

maxim.balanev@fbd.spb.ru
www.fbd.spb.ru
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