= MINC MEDIA

nu cTpmbyums npeccei SALES TECH

Meaya lpece Gepsucr u

npeacTaBnsAoT

HauUOHaNbHbIN NOCTaBLUMK npecchbl B ceTeBYHO PO3HULY

npoBangep MapKeTUHroBbIX U AUCTPUOYTOPCKUX yCnyr

= TEHOEHLUWA
= OCOBEHHOCTU
= BOSMOXXHOCTHU
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MenoneHHoe nageHne nNpoaax B LWTyKax
Ob6BbEM BbIPYYKN COXPAHSIETCS HA NPEXHEM YPOBHE

P&L — oTpuuartensHbin yxe 3-1 rog

[ToneTt HopMarnbHbIN, NETUM BHU3!



0 OCOBEHHOCTW HALUMOHATIbHOU AUCTPU

Z> MINC

d OTcpouka nnatexa 70-120 gHen

1 LleHoobpa3oBaHue B kopugope 60% oT pegakunoHHOM A0
PO3HUYHOW LIEHBI.
25% (MIC) + 25-30% (putennep)
1 Jloructuka nogopoxana: 1.2-2 rpH. 3a kr / 50% - Bo3Bparthl)

1 [lloTepwn n BOPpOBCTBO

1 CnoxHbin gokymeHToobopoT (1 dyxrantep Ha 100K rpH obopoTa)



XypHan «omMm u nutepoep» > 10 rpH. > 1 Kr

®

= HaueHka aucrtpubyTtopa 25% +2.50 rpH.
m [ocTtaBka B [1oHeLK -2.00 rpH.

= [octaBka B KpamaTtopck -0.50 rpH .

= JloctaBka Bo3BpaToB (35%) -0.50 rpH.
= MepuyeHaoausuHr - ? rpH.

= OOuwue onepaunoHHble pacxoabl (ouc/cknan) - ? rpH.

PE3VYIIbTAT: -1.50 rpH.

KTO NMNNATUT?



MEDIA Bo3moxHOCTH = MIC
SALES TECH

YTo pazBuBaemM B nepByro ovyepeab MapkeTuHr unum lNpoueccoi?

KTo Bocnonb3oBancsa mapketuHroebiMmu npoaykramum MIC c 2008r?:

= D2R (Direct to Retail)
MARKETING

= Bblknagka Ha npukacce (Qynnekc, CtaHgapT, OKOHOM)
» Pa3melweHue Ha «[Tneumnkax MINC»

= CrennaxHbin moaynb B 2 n 3 100% dencuHra

= HaBeCHOW KapMaH Ha cTennaxe

= CTOIMKA Ha base cTennaxa

. rlpOMO Ha PEeKIMaMHbIX NMOBEPXHOCTAX

= PasmelleHne BobrepoB, CTUKEPOB U T.4.




MEDIA Bo3moxHOCTH = MIIC
SALES TECH

3HaeTe nu Bbl, 4YTO 95% AOKYMEHTOB KOPPEKTUPYHOTCA?

= [lepecoptuya

= BpakoBaHHbIN LUTPUX-KOL

= KapTo4ka ToBapa 3aKpbliTa pUtensiepom
= KoppekTnpoBka HaknagHbIX

=  QakTn4yeckoe onpuxoagoBaHme ToBapa Ha 20-1 OeHb nocre NnocTaBKu

Mo>xHO nu adppeKTUBHO ynpaBnsAaATb TUPaXaMu,
nosiy4yasa cCtTaTUCTUKY npoaax Ha 2-3-u mecsy, (B 2011r)?



MEDIA Bo3moxHOCTH = MIIC

WHULIMATMBA MIC EDI <> SBR <> EPOS

The Sales Based Replenishment Process
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The Brilish' Rgtai Consortium (BRC)‘ The successful way
The Association of News and Magazine Wholesalers (ANMW) to improve the distribution quality

The National Federation of Retail Newsagents KNFRN)
The Periodical Publishers Association (PPA)
The Association of News Retailers (ANR)

Sales Based Replenishment Presse-Grosso Presse-Grosso POS-Marketing

2003 (UK) (2006 Germany) (2010 Germany)

and market sucess



MEDIA =o3moxHoCTH:

SALES TECH

dBTOMaTU3auunsA nNpoLecCHbIX-KOM MYHMKaLWII?I

ZoMINC
EDI — kak ocHoOBa
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E-Distribution —
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MEDIR nPvHUMNMANBHASA CXEMA %, MIC
SALES TECH
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MEDIA  B03MOXHOCTH: Buiroaws “EPOS UA” > MINC
SALES EGH ‘ h
\i\ Pk ;

CokpalleHne Harpy3ku Ha OOKYMEHTOODOPOT

Ontummnsauymsa SCM 3a cyet Sales Based Replenishment
MHCTPYMEHTLI aHaNUTUKK

MHCTpYMEHTbI MapKeTUHra

NuctpymeHnTbl PickUp Delivery-cepBuc Ha HoBble/cTapbie TT

[loKpbITUE: YBENUYEHME YMCNa PO3HUYHbIX TOYEK

Nenaem EPOS UA Bce BMecTe?



" ST MEOWA NPECC CEPBMC

bnarogapum 3a BHMMaHue!

MI'IC

p.ucrpu6yu.m| npecchi

SALES TECH

04112, Knes MEDIA SALES TECH
yn. ertapesckas, 21 Knes:  +38 044 209 55 35
Ten. (044) 3643124 MockBa: +7 499 703 03 99

Skype: izdai24

www.mpsc.com.ua
Office@izdai24.com

info@mpsc.com.ua



