LLEAW

Speaking (Kpocc-KyAbTypHass KOMMYHMKaL, MK
M AEAOBaS KOMMYHMKaLUK)

Presentation\ public speech

Academic writing\ reading (ToAbkoO
NOHEAEAbHUK)




TPEBOBAHUA:

Speaking. AeKcHMKo-rpammaTmyeckme ynpa>kHeHus +
NMUCbMEHHbIE OTBETbI Ha BOMNPOChI\ 3aAaHus. | 3 3aaaHMM
(cAQIOTCA AO HaYaAa 3aHATUN);

CV, Motivation Letter
[1pe3eHTaumnsa Ha cBOOGOAHYIO TEMY;
[1lpe3eHTaLMs Ha TeMy Hay4YHOM paboTbi;

AHHOTAUMM K 5 Hay4dHbIM CTaTbsAM (abstract).




SK3AMEHALUMOHHbLIN BUAET

AvcumnamHa «MHOCTpPaHHbIN A3bIK (RHFAMMCKUI)»
DK3aMeHauMoHHbIM 6uaeT Ne 10
|) YcTHOe coobuieHmne n beceaa ¢ aksameHaTopom no Teme «My Scientific Project».

2) [NNpe3eHTauusa Ha TeMy Hay4YHoM paboTbl (06s3aTeAbBHOE UCMOAb3OBaHUE LWABAOHOB);

3) PepepaTuBHbIM NepeBoA M aHHOTUPOBaHME CMELMAAU3UPOBAHHOIO TEKCTa (HanMcaHue
aHHOTaLMM K Hay4yHOM cTaTbe No cneumasbHocTn) 10.2

4) AekcuKko-rpammaTmyeckas paborTa.




INTRODUCING MYSELF

I’m ...But my friends are used to call me... But everyone calls me...
| am originally from\ come from\hail from... It is in the north-west of the country.
| was born in... | grew up in....but in 2013 | moved to...

I’m married/ single/ engaged/ in a relationship/ divorced.

| study at ...

I’m a graduate student.

My majoris ...

| work in IT

| work as a project manager.

| work for Yandex. I’ve been working for... for... years.

I’m between jobs (unemployed, redundant)



PERSONALITY

Sociable, gregarious

Easy-going, laid-back

Open-minded)\ close-minded
Cool-headed\ hot-headed

Reliable, trustworthy

Determined, goal-oriented

Dedicated




IDIOMS

Party animal
Chatterbox
Scrooge
Daydreamer
Rolling stone
Culture vulture
Control freak

Smart cookie




HOW TO MAKE GOOD FIRST IMPRESSION

To make positive impression
To show respect to

To maintain eye contact

To pay attention

To make people feel welcome
To look trustworthy

To look confident

To have consequences

To be attentive

To do something subconsciously
To be polite

To be punctual



TRUE\FALSE

It seems to me that

| suppose\ | guess

I’'m convinced = I’'m sure

| tend to think that

I) In Chine physical contact during conversation is natural and highlights the trust between business partners.

2) Chinese business executives prefer to get to know their business associates on a personal level before they
consider a business relationship.

In India punctuality is a sign of respect, and it’s taken for granted when it comes to meeting people, so it’s not a
good idea to be late.

A firm handshake is not a good idea in some Asian countries but a slight bow and smile are the appropriate form
of greeting.

British people like to have personal space, so don’t stand too close.

Eye contact is important in the States, a person who doesn’t maintain good eye contact is considered a bit
suspicious, inattentive or untrustworthy.

Never eat pork if you have a business meal with Indian partners.

In the States it’s not a good idea to use first name when speaking with a business partner you do not know well.



YOUR RECOMMENDATIONS FOR FOREIGNERS
WHO ARE GOING TO MAKE BUSINESS IN RUSSIA




